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= i PuBLIsHED BY THE SPECTATOR COMPANY 
Hi 135 William Street, New York 
| Ee New York and Chicago, Thursday, August 19, 1920 
WHAT WILL THE HARVEST BE? 

From all parts of the agricultural sections of the Southwest come re- 

ports of bounteous crops. 
’ More than 35,000,000 bushels is the estimate of Oklahoma’s wheat 
‘ harvest this summer. 
. The winter wheat crop of Oklahoma is estimated at 83% normal, as 
against 78.2% for the entire United States. 
= Most Oklahoma farmers last year were made independent. Many who 
Vv never owned an acre of land before now own and operate their own farms. 
( y Similar conditions prevail in the other agricultural states of the South- 
i west. 
K The holders of farm mortgages made in such favored territory know 
N exactly what their harvest will be. 
A 
4: How about the others? 

The whole world is seething with unrest—the coal and railroad situation 
threatens great industrial depression; the financial sky as yet is very much 
obscured. 

The future of speculative securities is more doubtful than ever with 
the great political campaign making uncertainties more uncertain! 

The one ever dependable security is the Farm Mortgage based on the 
most bountiful crops produced anywhere. 

This company has specialized in this field for 36 years. Its securities 
have stood the test of time and have never carried disappointment with them. 

By investing in them you are assured of a good harvest from year to 
year, irrespective of world conditions and financial flurries. 

) Safety is our watchword—Satisfactory Service our inviolate rule. 
2 Write for particulars. 
= 
= THE F. B. COLLINS INVESTMENT COMPANY 
— 
= FARM MORTGAGE BANKERS 
Oklahoma City 
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We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President BEAUMONT, TEXAS 





We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 























FIREMAN’S FUND 
is in the front rank in 
fire, automobile and 


Re aes 

















ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 


President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Olfice: BAY CITY, MICHIGAN 























The Acid Test for Strength, 
Liberality, Service and Low Cost 
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OF BOSTON MASSACHUSETTS 


high on the list 


CAPABLE AGENTS WANTED 

















SOUTHLAND | 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 








Insuzance in Foree 


$35,000,600.00 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THe SPECTATOR, 
amounted for the year ending January 1, 1920, 
to 1,247,605 copies, averaging about 24,000 
weekly. These standard publications, cover- 
ing life, fire, casualty and miscellaneous insur- 
ance, are recognized as authorities m their par- 
ticular lines, and many have received the en- 
dorsements of the United States Government 
and State Insurance Departments. The statis- 
tical and historical records of the various in- 
surance companies, news and_ educational 
articles, and convincing arguments rendering 
the prospective mind receptive to the solicita- 
tion of insurance men, are thus given wide 
public circulation, constituting the most valu- 
able SERVICE to the insurance companies. 

THE Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 


Four dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PuBLISHERS 
135 Witt1aM Street, New York 
Arthur L, J. Smith 


President 
Harry W. Barnard 
Second Vice-President 
Loughton T. Smith 
Secretary 


Charles H. Nicoll 
Vice-President 
Robert W. Blake 
Treasurer 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1920, by The Spectator Company, New York 
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FIREPROOF PUBLIC INSTITUTIONS 


66 HAT is a fireproof building: 

W Let us answer the question in 
the negative by saying that it 1s not a 
structure built entirely of non-inflam- 
mable material and filled with combustible 
furniture that will suddenly burst into 
flames upon coming into contact with fire. 
The burning of the General Slocum in 
New York some years ago taught the 
Federal Government nothing. The Iro- 
quois Theatre fire, innumerable factory 
fires, school holocausts, etc., have taught 
municipal regulators little. Unseaworthy 
excursion steamers are still overloaded. 
Dangerous theatres and factories are still 
overcrowded. Better progress perhaps 
has been made in municipal inspection 
and regulations, because that comes 
nearest to the public. But the 
mental weakness is the want of care and 
forethought in people, and we have still 
much to learn and improve upon. The 
Government, general and local, is what 
the people make it. Lives will be pro- 
tected by good laws and efficient admin- 
istration when the people demand it of 
their servants in public office. Sixty per 


funda- 


cent or more of fire losses are caused by 
an indifference and a carelessness which 
frequently goes to the verge of being 
criminal, No one better than firemen, by 
their inspections, can inform the people 
of hazardous conditions and_ careless 
habits with reasonable success of getting 
them remedied—because firemen are 
looked upon by the public as natural pro- 
tectors when fire comes into the question 
and by the exercise of a bit of tact on 
the part of the fireman inspector, his 
word of counsel and recommendation 
will be listened to and acted upon, if 
not always, at least in most cases. Regu- 
lar inspections of all risks by uniformed 
firemen, equipped with printed inspection 
forms, was taken up at the convention 
of the Fire Marshals Association of 
North America at Chicago in 1911. The 
city of Cincinnati began the work in May, 
Some 80,000, or 90,000 buildings 
were with the that 
fires originating in cellars, basements, and 
attics of such buildings were almost en- 
tirely eliminated. New York, Vhiladel- 
phia and Chicago, having adopted the 
same means of inspection, have experi- 
In spite 


1912. 


inspected, result 


enced equally beneficial results. 
of the theory of individual rights condi- 
tions to-day require that the Government 
be called upon to compel individual re- 
sponsibility, in other words inflict punish- 
ment for carelessness caused by the in- 
difference and greed which, to save ex- 
pense, so often neglects proper safe- 
guards and plays fast and loose with 
human life. The people must learn to 


understand that, while in one sense a 


person can do with his own as he may 
choose, such a right holds good only as 
long as in so doing one does not jeop- 
ardize the liberty, comfort and welfare 
of his neighbor. Perhaps this smacks of 
paternalism, but the tendency of most 
governments at present is that way. The 
measures most popular and that enlist the 
most zealous champions are of the same 
kind and have the same purpose as those 
a considerate father takes to protect his 
children while they are too young, imma- 
ture and reckless to protect themselves. 


| 
| 
FEATURES IN THIS ISSUE 
Some Facts About Reinsurance, 
An Ageney Record System. 
Fire Insurance Engineering. 
Canadian Underwriters Convention. 
Missouri State Life Agents Meeting. 
Equitable Life Announcement. 


There are pure food laws, meat inspection 
laws, etc. Modern legislation would not 
have taken on this paternal character if an 
overwhelming public sentiment had not 
urged it. When public sentiment is 
against fire waste, then and not un- 
til then laws be put on our 
statute that effectually 
check and reduce it. Co-operation is the 
shibboleth of the twentieth century. The 
proper safeguarding of the lives of in- 
mates of public institutions and their pro- 
tection from fire will be solved when we 
one 


will 


books will 


co-operate, but it is up to 


engaged in fire prevention activities to 


every 


labor to this end. 


HE ambition to make their institu- 
tion “the safest life insurance com- 

pany in the world,” which has animated 
the founders and successive managers of 
the Northwestern Mutual Life Insurance 
Company of Milwaukee, has met with an 
eminent measure of success since the 
company was organized sixty-two years 
ago. This principle was again enunciated 
by Vice-President M. J. Cleary in his 
recent address before the Northwestern 
Mutual Association of Agents, and it has 
been the dominant policy through all the 
Among 


dis- 


years of the company’s history. 
the characteristics which have 
tinguished the management of the North- 
western Mutual are its strict rules against 
rebating and the acceptance of broker- 
age business. The company has long 
been noted for its successful efforts to 
build up a whole-time, loyal, industrious 
and prosperous The 


Northwestern has not only been remark- 


agency force. 
ably successful, viewing it as a business 
corporation, but has earned a wide repu- 
tation as an excellent company in which 
to be insured, because of its liberal con- 
tracts and excellent dividend returns. 


HE neglect of a considerable number 
of employers located in New York 
State to secure compensation insurance to 


cover their employees has led them into 


trouble. The New York State Industrial 
Commission has commenced suits to se- 
cure the imposition of drastic penalties, 
including jail sentences, if possible, for a 
considerable number of employers who 
are alleged to have violated the law re- 
quiring provision to be made in certain 
specified ways for the compensation of 


disabled employees. During the past 
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year, there were more than two hundred 
criminal prosecutions because of such 
non-compliance with the law; and in one 
case an employer was sentenced to thirty 
days imprisonment for his failure to carry 
compensation insurance, which resulted 
in an uncollectible award being made 


to one of his employees who had 
been severely injured. Fines were 
imposed in twelve cases. What is 


fair for one is fair for another, and it is 
not right that the great majority of em- 
ployers should make proper provision for 
the compensation of disabled employees, 
while a small proportion should be al- 
lowed to neglect such provision to the dis- 
advantage of theiremployees. Numerous 
compensation laws are open to criticism, 
for one reason or another, but all em- 
ployers should be placed upon an equal 
basis so far as compliance with the law is 
concerned ; -and it is eminently just that 
employers that do not obey the law should 
be punished for their violation thereof. 


HE street is not indifferent to the 
complete reports in regard to the 
proposed legislation in Great Britain con- 
cerning Workmen’s Compensation insur- 
ance. We are inclined, as they are in 
other countries, to pooh-pooh the State 
insurance idea and to congratulate our- 
selves whenever there is a report which 
comes out against it. But we are prone 
to overlook the fact that the conditions 
for private conduct of the business are al- 
ways in such cases made more rigid and 
the State promptly proceeds to take an 
enlarged control of the business, although 
allowing it to remain in private hands. 
The extensive hearing which has been 
held in Great Britain, and of which we 
have not had complete reports until now, 
makes extremely radical changes in re- 
gard to the conduct of the business. There 
will be specific supervision of the busi- 
ness by the State; the losses must con- 
sume over a series of years seventy per 
cent of the premium; the expenses are 
limited to thirty per cent, of which only 
five per cent may be used for commis- 
sion to broker, and or agent. There are 
other things, but these are the salient 
points. It should be noted that the report 
is concurred in by the Accident Office’s 
Commissioner. 


—The cost of fires each year is one-half the cost 


of all 


the new buildings erected in a year. 
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EQUITABLE LIFE’S IMPORTANT 
ANNOUNCEMENT 
It Will Cease Writing New Business in 


Canada, Great Britain and Ireland 

The [equitable Life Assurance Society of the 
United States, New York, in a communication 
addressed to its policyholders in Canada, and 
signed by Vice-President J. V. E. Westfall, 
announces its future policy as to foreign busi- 
ness as follows: 

For many years the Equitable has been fol- 
lowing the policy of gradually withdrawing 
from writing of new business in territory out- 
side of the continental limits of the United 
States, and of concentratng its energies upon 
the intensive development of its agency forces 
in the latter field. In furtherance of that 
policy the Equitable from time to time has so 
withdrawn from all outside fields except Can- 
ada, Great Britain, and Ireland. It has now 
decided to discontinue the writing of new busi- 
ness in those countries. 

This action will not affect in any way your 
rights as Equitable policyholders. So long as 
there remain any outstanding policies of the 
society in Canada there will be maintained in 
the Domnion whatever offices and organiza- 
tions may be necessary to properly serve the 
holders of such policies. If at any time you 
desire information in connection with your 
policy in the Equitable, please take up the mat- 
ter either with the office through which vou 
pay your premiums, or with the home office 
in New York. 





Notes on Life Insurance 

A new edition of that standard work, “Notes 
on Life Insurance,” by Edward B. Fackler, 
A.B., LL.B., fellow of the Actuarial Society 
of America, of the firm of Fackler & Fackler, 
New York, has just been issued by The Spec- 
tator Company, New York. In this book of 
over 200 pages the theory of life insurance is 
practically explained. Mr. Fackler is recog- 
nized the world over as an authority and ex- 
pert upon all matters pertaining to life insur- 
ance. 

“Notes on Life Insurance” is an elementary 
treatise on the principles governing life insur- 
ance and their technical application, and is 
designed especially for the use of college 
students and all others interested in the gen- 
eral subject. 

Chapters one to five deal with the theory of 
life insurance and with arithmetical explana- 
tion. Chapters six and eleven relate to alge- 
braic discussion, and chapters twelve to twenty 
various particular features of the 
business. In addition, there are tables of net 
premiums, reserves, monetary values, etc. In 
this book Mr. Fackler has produced a work 
that will explain to any life insurance manager, 
agent or student, in a concise and compre- 
hensive manner, the principles governing life 
insurance and the manner in which they apply 
to the everyday work of the insurance men, 
thus enabling managers and agents to answer 
any inquiries which may be made of them con- 
cerning various features of the business. The 
text matter is so simplified that the student, in 
order to understand all portions of the work, 


describe 


4 


requires a knowledge only of elementary 
algebra. 

“Notes on Life Insurance” is well printed, 
on good paper, and is substantially bound in 
cloth, and sells at $3.00 per copy. Orders 
should be placed with The Spectator Company, 


New York. 


ILLINOIS LIFE MEETING 
One Hundred Thousand Dollar Club 


The One Hundred Thousand Dollar Club 
of the Illinois Life Insurance Company held 
its seventeenth annual meeting in the Hotel 
La Salle at Chicago on Saturday last. The 
attendance was the largest in the history of 
the club, 106 of the 111 members being present. 
The meeting was opened by the retiring presi- 
dent of the club, Otto H. Augustine. Among 
the addresses heard those of Secretary O. J. 
Arnold and Vice-President R. W. Stevens 
were of particular note. Mr. Stevens com- 
mented on the present day business outlook 
in relation to life insurance pointing out the 
reasons for the great success of the business 
during the past year and the reasons why that 
success was likely to continue. 

The club left on Sunday for a trip to Boston, 
where several days will be spent in sightseeing. 


Statistics of Fraternal Societies, 1920 

The 1920 edition of Statistics of Fraternal 
Societies has been issued. This work gives in 
concise form a variety of data, including date 
of organization, rates, plans, costs of manage- 
ment, mortality, membership and _ financial 
standing, etc., of the leading fraternal societies 
operating in the United States. 

Details presented in the work include cost 
of management, total and per capita; deaths 
per thousand members: average age; number 
of assessments; amount collected per thousand 
dollars; death benefits paid; insurance in 
force; number of members and lodges: cost of 
joining; assets; liabilities; jurisdictions, and 
special features of practically all societies. A 
number of mortality and other tables are given, 
including the National Fraternal Congress 
Table. This book embraces two hundred and 
forty pages of condensed information and sells 
at $1.25 in flexible binding and $1.00 in manila, 
shipment prepaid. Copies of this work may be 
ordered through The Spectator Company, New 
York. 


Insurance Exchange for Des Moines 

An Insurance Exchange for Des Moines, 
which has been a dream for several years, is 
about to become a reality. George B. Peak. 
president of the Central Life Assurance of 
Des Moines, has purchased a lot at Fifth and 
Grand upon which he will erect a ten-story 
structure to cost $500,000. Mr. Peak states 
that the building will be in a general way pat- 
terned after the Insurance Exchange in Chi- 
cago. It will be designed so as to serve as 4 
center for the large insurance companies and 
agencies doing business in the Iowa State 
capital. 
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TEACHING THE SALESMAN 





School of Salesmanship at Carnegie In- 
stitute Achieves its First Year 





OF THE ENROLLED 90% GRADUATE 


Forty-four Different Companies Represented—— 
Class to be Limited to Membership of 60 


In the first year of the School of Life Insur- 
auce Salesmanship at the Carnegie Institute 
of Technology, Pittsburgh, Pa., which closes 
with the termination of the summer course on 
\ugust 21, sixty-one students were registered 
in the summer term, bringing the total num- 
ber of students enrolled for the first year up 
to 241, according to a communication from 
Griffin M. Lovelace, secretary. 

About ninety per cent of the students en- 
rolled have been graduated, which is a high 
percentage, considering the amount of work 
that is required. The students have been fairly 
evenly divided among those who have had ex- 
perience and those who have never sold any 
insurance. There been a 
number of students who had had from five to 
eight or nine years of 
these came with the purpose of simply increas- 
life 
salesmanship, while others who were going 


has considerable 


soliciting. Some of 


ing their knowledge of insurance and 
into supervisory or training work wanted an 
pportunity to observe the methods of teach- 
ing and to better organize their own knowl- 
edge of life insurance and salesmanship with 
this end in view. 

It is probable that no more earnest work 
has been done by a similar group of students 
in the same length of time. The 
students have gained the reputation in the in- 
stitute of being among the most industrious 
They put in over 200 
hours of class work and lectures, and over 
300 hours of preparation, making a total, on 
the average of more than hours per 
student spent in the study of life insurance 
salesmanship during the 
In addition to this, a certain number 
of hours have been spent in soliciting for the 
purpose of securing practical experience for 


insurance 


workers on the campus. 


5CO 
period of eleven 


weeks. 


study and analysis in class. 

The average of scholarship has been un- 
usually high for such a group of students. 
This is probably due to the fact that the group 
s composed almost entirely of men and women 
vho come with a definite purpose of accom- 
lishing certain results in the time allotted. 
fhe industrious student is looked up to by 
lis classmates, and industry is rated far ahead 
' social qualities. 

Not the least of the advantages which the 
students unanimously claim for the course is 
the association with so many men and women 
lrawn from all parts of the country and rep- 
resenting such a large number of different 

mpanies. During the first year, forty-four 
liferent companies have been represented in 
the school. Practically all the recreation hours 
re spent by students discussing practical 
roblems of life insurance salesmanship. Much 
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of their study is carried on by group discus- 
sion, and in this way each not only has the 
benefit of his own work but also derives much 
benefit from an exchange Of views with his 
fellow students. If one happens upon a group 
of life insurance students in the dormitory or 
elsewhere in the midst of an animated dis- 
cussion, it will usually be found, upon ap- 
proaching the group, that the talk is all about 
life insurance. 

The students lay considerable emphasis 
upon the value they receive from- mutual 
criticism. A spirit of great frankness has de- 
veloped among them, and criticisms are usually 
given in a spirit of helpfulness and received 
with appreciation. There is evidence on every 
hand that the students of this school are here 
to get every possible benefit they can in every 
possible way. 

The founders of the school, the faculty and 
many of the patrons, including home offices, 
general agents and managers, have expressed 
themselves as being fully satisfied with the 
progress that has been made in the develop- 
ment of the school during the first year. One 
of the most important developments has been 
the steady improvement in the organization of 
the curriculum. Never before had the subject 
of life insurance salesmanship been organized 
in complete order from the various different 
angles. To-day the curriculum is well or- 
ganized and books by the faculty are under 
way for the purpose of presenting the material 
in printed form. 

The next term will begin on October 4, and 
a considerable number of registrations has 
already been made. It has been decided to 
limit the registration for the October term to 
sixty students, and it is probable that this will 
be the limit for each of the terms during the 
coming college year. . 


Central Life Agents Meeting 

Agents of the Central Life 
Des Moines combined business with pleasure 
when they held their annual meeting at the 
Oaks hotel in Clear Lake. Towa’s 
famous summer resorts. The were 
held on Friday and Saturday and many of 
Arrange- 


Assurance of 


one of 


sessions 


the agents remained over Sunday. 
ments had been made to care for 150 guests 
and the crowd was very well cared for. The 
The fol- 


George B. 


sessions were practical and helpful. 
lowing from the office attended: 
Peak, president: O. C. Miller, vice-president : 
Ayres, vice-president: Dr. T. C. 
Denny, secretary: F. G. Wolinger, assistant 
secretary: L. A. Anderson, actuary; G. M. 
3uck. Towa superintendent: R. C. Campbell, 
manager service department. 


George N. 


The 1920 “Insurance Directory of the State of 
Texas” has been issued by The Insurance Field Com- 
pany. It contains statistics of Texas business of va- 
rious classes, a directory of companies operating in 
Texas, and an alphabetically arranged directory of all 
companies represented by 
are lists of adjustments, 


showing 
there 


licensed agents, 


each. In addition, 


ittorneys, etc. 
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CANADIAN UNDERWRITERS 


Fifteenth Annual Convention Begins at 
Ottawa 


ADDRESS BY J. STANLEY EDWARDS 
Human Equation in Life Insurance Growth Ana- 
lyzed by President of American Association 

The Life Underwriters Association of Can- 
ada began its fifteenth annual convention on 
August 18 at Ottawa, a feature of the opening 
Stanley Ed- 
wards, president of the National Association 
of Life Underwriters. 
life insurance growth was interestingly set 
forth by Mr. Edwards. The character, purpose 
and equipment of the present day underwriter 
were analyzed in the address as follows: 


session being an address by J. 


The human equation in 


underwriter of this 
vision helped 


Mirst there is that life 
era whose brain 
lay the foundation and construct the present 
Then there is the life this new era 
to whose toil, 
and to whose vision is intrusted the enlargement and 
completion of that has 
sure shelter of home, of business and of humanity. 

Viscount Haldane says: “‘Neither capital nor labor 
creates The life underwriter 
of the new era must first of all be an intelligent and 
if this 
trusted to his care is to 
day has gone py when it is sufficient for an agent to 


passing 


and whose far-seeing 


edifice. 
underwriter of 
labor, fixed tireless 


purpose, energy 


this structure become the 


wealth, but brains.” 


trained salesman institution of usefulness en- 


continue to function. The 


be just industrious and honest; he must be that, of 
but the insurance has now 
become one of such vast proportions and of such in- 


course, business of life 


tricate ramifications, serving so many other kinds of 
business, in so many different ways, that skill, train- 
ing and knowledge are essential parts of every 
agent’s 
manship like that at the Carnegie Institute of Tech- 
nology founded under the auspices of the American 
offer this 


companies are 


equipment. Schools of life insurance sales- 


Association training. 

Many now also home 
office schools for agents. This that 
an agent should try to qualify as an actuary, but he 
cannot expect to act intelligently as advisor to busi- 
them against 


employee or 


maintaining 


does not mean 


loss 


protection 
individuals 


ness interests offering 


of partner or offering pro- 
vision for life income, for payment of taxes, inheri- 
tance or otherwise without adequate knowledge of 
his subject. 

He should also be 
selling. The known 
marked degree to life 
knowledge of the 


“high brow stuff,” but is a practical aid to anyone 


trained in the best method 


psychology apply in a 
salesmanship. <A 


laws of 
insurance 


principles of psychology is not 





dealing in a business so fundamentally based on 
human values. 
ORGANIZATION USEFUL 
The life underwriters of the new era will be or- 
ganized underwriters. This is rapidly becoming a 
reality. Such associations as yours in Canada and 
our in the States are the result of well-marked de- 


mand for a recognized need of the service that 


only be furnished by an organization. These ass 


tions are work-a-day associations of proven prac 





insurance men The me 
chiefl 
and 


value to all life 


writers’ association is no longer concerned 
just the holding of meetings 
speeches. It is a going business concern that oper 


ates every business day in the year, doing something 


with listening t 


or attempting to do something, for the benefit of life 
insurance, its policyholders or its agents. 
this 

carried on by its 


meetings 
executive 
standin? 


In our association work between 


conventions is largely 
committee, executive council and a group of 
committees having to do with the different phases of 
the business. The 
sold and distributed 
charts and other publications of aid both to beginning 


national association has issued. 





thousands of copies 
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We have passed the 


HALF BILLION MARK 


with over $530,000,000 
of insurance now in force. 


BANKERS LIFE COMPANY 


Des Moines 





Geo. Kuhns, President 





EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 


TO THE 


Iowa State Traveling Men’s Association 


**Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November Ist, 1920, for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 

















WESTWARDS 


all manner of developments are occurring. Unlimited room for the Life Agent. 


But whether West or East there is splendid opportunity for good men in the organi- 
zation of The Great-West Life. As much of the Company’s business 1s written East 


as West. 
Write us. 


The Great-West Life Assurance Company 


Head Office, Winnipeg. 








SOUTHERN LIFE AND HEALTH INS. CO. 
‘“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 


P. O. BOX 884 BIRMINGHAM, ALA. 














two factors: 





Home Office 
Building 





standing. 





! , 
Success e The individual’s success in satisfying the un- 
precedented demand for Life Insurance may be attributed to 


HE agent’s ability is rewarded to the fullest extent only when he 
can assure maximum service under a liberal policy at a low net 
cost and supported by a Company of commanding character and financial 


NION CENTRAL AGENTS are enjoying an advantage due to 
the prestige of the Company along these lines. 


ALLAN WATERS, Second Vice President, 


The Union Central Life Insurance Company, 
JESSE R. CLARK, President 


The goods offered, 
The ability employed. 


For further information address 





CINCINNATI, OHIO 
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man. 
Liberal Contracts—Low 


are Montana farmers. 
live agent. 


Home Office 


RARE OPPORTUNITY 


General Agents and Local Agents 


WANTED 


in every county in MONTANA 


A splendid direct Home Office Contract is waiting for the right 


Cost Policies. 
Company has over 300 Stockholders in Montana, many of whom 
Their co-operation means much to the 


Write for our proposition today. 


EQUITY LIFE INSURANCE COMPANY 


This Legal Reserve 


Great Falls, Montana 











and to experienced salesmen. National banks and 
the navy have borrowed the chart “The March 
Through Life” to teach thrift and the terrors of old 
age dependency. An arrangement is now proposed 
with the American Text Book Publishers Association 
to have a chapter on life insurance put in the public 
arithmetics of the country so that when Johnny comes 
home from school and spreads out his lesson books 
on the table life insurance will become the supper 
table talk in twenty million homes. 

Forty-five hiindred laws govern or 
growth of life insurance service. Many 
have not yet fully sensed the economic value and 
service of life insurance. This condition is due 
more to lack of understanding than to bias. The 
average lawmaker is willing and often eager to learn 
about it and to act intelligently, particularly if he 
can be satisfied that the sources of his information 
are reliable and that he is dealing with men locally 
well known to him in whom he has confidence and 
who represent numerous policyholders of whom his 
constituents are largely comprised. 


hinder the 
lawmakers 


ETHICS IN LIFE INSURANCE 


The real enforcing power behind any law is that 
of public opinion. These associations have done more 
to create and maintain an enlightened public opinion 
in support of good field practice and ethics in life 
insurance circles than any other force. It has not 
just happened that rebating and twisting have gone 
out of fashion, and like boot-legging must be done 
up alleys or around dark corners. The underwriters 
are now numerically strong enough to turn the light 
of publicity upon all such practices, and _ local 
hodies can always be found supporting the insurance 
commissioners seeking to properly enforce the statutes 
against these offenses. 

It was not many years ago that most men engaged 
in this highly competitive ‘business of ours regarded 
each other with suspicion, and it was. not possible 
to bring them together on common grounds in any 
To-day, through the influence 
and example of the underwriters, life insurance 
agents have discovered that about 90 per cent of 
what they have they hold in common, and only about 
10 per cent of what they have they hold in competi- 
tion. 

A community will have just about as much regard 
for life insurance and respect for its representatives 
as~ those representatives have foreach other. Evi- 


appreciable numbers. 


dence to the public of the fact that you are in a re- 
spectable, useful business of public service is best 
expressed by your willingness to associate with your 
fellow representatives engaged in the same business; 
and this is best shown by membership in your local 
organization. The man who goes it alone in business 
to-day is not only behind the times, but also does 
himself an injustice by denying himself the benefits 
of what his fellow worker can teach him, as well 
as selfishly refusing to make his contribution of 
knowledge and of service to the common cause. 
We do not now find many intelligent and purpose- 
ful life agents who refuse to affiliate with life under- 
writers’ organizations. The chief reason why some 
men have not yet joined is because they have not 
been directly asked. There are about three small 
groups of agents who remain outside the ranks of 
the underwriters without good reason. There is the 
agent who thinks he can put over a crooked deal and 
get away with it more easily if he stays outside the 
organization. He fails to realize that he would be 
safer and happier complying with the accepted rules 
of the order which are now the approved tenets by 
which this business—and, in fact, all modern suc: 
cessful business is conducted. Then there is the 
man who is just naturally a parasite and who is 
always willing to take something out of a dish when 
it is passed but never himself passes anything to 
others. You find him in every walk of life, in church, 
in lodge and in business. He is a slacker with a 
blunted or undeveloped moral sense as to his obli 
gations to his co-workers and to society. 
AGENTS 


BUSY, SUCCESSFUL 


There is also a small class of busy successful 
agents who thoughtlessly say that they have no time 
for underwriters’ organizations and that they are too 
busy to work on committees or attend meetings. Such 
men are usually quick to seek the service of the 
organization when life insurance becomes the object 
of attack, legislative or otherwise. They forget that 
associations like yours are not merely defensive but 
are also constructive organizations and that they owe 
it to the business that has furnished them the vehicle 
for their success to put something of value back into 
the only nation-wide organizations that are  con- 
cerned with their .success. How inconsistent it is 
for any life agent to go about preaching to others 
life insurance which is founded on the principles of 
co-operation and then refuse himself to co-operate 


with his fellow workers in the same field 


Life Insurance 


MISSOURI LIFE MEN 


Meeting of $100,000 Club Held in 
St. Louis 





HIGH MARK FOR ONE AGENT, $1,607,300 


Company’s Business in Seven Months of 1920 
Equal to that of All 1919 

At the annual meeting of the $100,000 Club 
of the Missouri. State Life held last week in 
St. Louis, Marvin E. Singleton, president, 
pointed out that the company’s business for the 
year 1920 thus far was $82,439,884, whereas 
the business reported for the whole of 1919 
was $81,284,884, showing that the agency force 
of the Missouri State Life has written this 
year, up to the time of. the meeting of this 
convention $1,155,000 more business than was 
written during the entire year of 1910. 

President Singleton also stated that out of 
the total of 231 life insurance companies there 
were, on December 31, 1919, only twenty-seven 
having a greater amount of assets than the 
Missouri State Life—fourteen of the twenty- 
seven having over $100,000,000 of assets. Dur- 
ing the first six months of the present year 
eleven of the twenty-seven above mentioned 
have paid for less business than the Missouri 
State Life, and only three of the twenty-seven, 
than $100,000,000, wrote as 
Mr. Single- 


with assets less 
much as the Missouri State Life. 
ton added: 

The average gain of paid business of the 
23I companies during the first six months of 
this year is forty-five per cent, while the net 
“ain of paid business of the Missouri State 
Life is eighty-three per cent. It seems to me 
that these figures demonstrate not only the 
ability of the agency force of the company but 
the growing confidence of the people in its 
forms of policies and methods of business, and 
when you return to your homes I bespeak for 
you renewed energy and confidence because of 
your visit here at this time. 

Otis J. Backenstoce, president of the $100,- 
000 Club, is credited during the past year with 
$1,607,300 of business. Addressing the meet- 
ing Mr. Backenstoce said in part: 

My mind goes back to the time in I912 
when we had our first meeting. There were 
seven members of the $100,000 Club. That 
was in 1912. To-day I understand from the 
records of the secretary of the club we have 
305 men who have qualified for membership in 
this club. 

On ‘behalf of the club members Mr. Backen- 
stoce presented to President Singleton applica- 
tions which the delegates had brought with 
them to the amount of over $1,500,000. This 
represented business of the members of the 
club had been able to write in the eleventh 
hour before leaving their homes while getting 
ready to attend the convention. 

Charles W. Scovel of Pittsburgh, former 
president of the National Association of Life 
Underwriters, speaking on “A Lifetime of 
Financial Programme,” said that the ordinary 
form of straight life insurance has all the 
advantages of form “with frills.” Mr. Scovel 
said that his mission is not to sell more insur- 
ance, but to be of service in showing what 


existing insurance may do. He told how cer- 
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Protection 
THE EQUITABLE’S T bat Protects! 


Complete Circle of Protection 
A Contract for Every Need 


THE EQUITABLE 


Life Assurance Society 
of the United States 
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120 Broadway 
NEW YORK 


W. A. Day, President 
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Life Insurance 














WANTED 


to get in touch with Life 
Insurance cAgents and 
General Agentsfor State 
of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 








CONFIDENCE 


Years of Faithful service and 
cooperation and_ honorable 
business dealings have gained 
for this Company the un- 
questionable standing and 
confidence of its policyholders 
and agents. 








Attractive general agency con- 
tracts - with unusual oppor- 
tunities for reputable, industri- 
ous salesmen desiring perma- 
nent connection with a strictly 
aggressive Company. Modern 
policies containing Double 
Indemnity and Total Dis- 
ability features. 


Write for information 

"THE sp LIFES yi y 
CESOCIET Z- 

Exteieen 






of the UNITED STATES 


1 (nm yvTuat} 


DEs MOINES. Iowa, 




















Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
Prepare the way for a personal call to clese the appli- 
cation. More than 400 salesmen are using etre 
sales creating letters for life, accident, seviaereaie, 
corporation and fire business. An insurance com- 
pany official writes, ‘‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest partieulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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tain large corporations issue bonds in large 
sums and bring them to maturity by casting 
lots. “Insurance is just like that,” he said, 
“and death casts the lot for maturity.” He 
characterized the principle of ordinary life in- 
surance as “compound interest with time 
enough to work,’ and declared that it will 
provide an income in a man’s old age as large 
or larger than it would have provided in case 
of his earlier death. 


Annual Agency Meeting of Peoples Life 


The annual agency meeting of the repre- 
sentatives of the Peoples Life of Frankfort, 
Ind., will be held at the Colonial hotel, Lake 
Manitou, near Rochester, Ind., on August 19, 
20 and 21. A varied programme has been ar- 
ranged, and there will be educational features, 
in addition to entertainment consisting of fish- 
ing, rowing, bathing and dancing. There will 
also be athletic sports and the company is ar- 
ranging to entertain its agents royally, as this 
is an annual affair in which all the producing 
agents participate. There will be about one 
hundred representatives present at the meet- 
ing, in addition to the officers of the company. 

The Peoples Life is making splendid prog- 
ress this year¢ its agency force produced $1,- 
000,000 new business in June and they are 
planning for a million dollar month during 
each of the months of September, October, 
November and December. From present in- 
dications, the company will close the year 
with more than $21,000,000 of insurance in 
force. 


C. F. Cross with Lincoln National Life 


C. F. Cross has just been appointed chief 
underwriter of the Lincoln National Life In- 
surance Company of Fort Wayne, Ind. Mr. 
Cross is another Michigan graduate who has 
come to the front in actuarial work. He is a 
good all-around man and not only one of the 
best mathematicians ever turned out of 
Michigan, but he holds the Western College 
Conference record for shot-putting. 

Mr. Cross will succeed A. J. McAndless as 
chief underwriter. Mr. McAndless is also a 
Michigan man who has demonstrated his 
aggressive ability and he will henceforth use 
this ability for the benefit of the many rein- 
surance clients of the Lincoln National as 
assistant secretary in charge of reinsurance. 
R. B. Garmire, who until recently has been 
managing this work, will become auditor in 
charge of agency accounts. 

This completes for the present the official 
staff of the Lincoln National, according to 
plans which have been in contemplation for 
some time. A no small factor in these plans 
was the recent appointment of Guy Scudder 
in charge of the department of personnel and 
planning. 





—A new director of the Mutual Benefit Life of 
Newark, N. J., is Charles L. Farrell, president of 
the National Newark and [Essex Banking Company, 
the oldest and largest bank in New Jersey. 
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The f 
PERFECT 


PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less. cost 
than regular casualty com- 
panies. Our agency contracts 
are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABouT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 

















Thursday 























FORREST F. DRYDEN 
PRESIDENT 








The Prudential Insurance Company of America 


HOME OFFICE 
NEWARK, N. J. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 




















WANTED 

Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Exper.ments, chance for promotion. 
FEDERAL CASUALTY COMPANY « «# «= DETROIT, MICHIGAN 

POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY e- «= DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 








SALESMAN OPPORTUNITY 
hte slew aan o-grede geo aes none salesmen to sell our 6% 
referre ock, ou 
Real Estate , Satta and our Pi tues Malas eee” ieee 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 























WE DON'T OWE YOU A CENT 


No Life Insurance Company 
owes you a living. 


But if you believe in making 
the most of your opportunities, 
The Lincoln National Life In= 
surance Company thinks that 
you are entitled to the oppor= 
tunities. 





Accordingly it offers training under schooled 
salesmen who go with you in the field if you are 
a beginner. It gives the most earnest Home Office 
cooperation at all times. It places in your hands 
a kit of working tools which include the 
most modern policy forms and by its constant 
service to policyholders it assures renewal of the 
business you write. 


It pays to— 


Cink uP (wim Te ()) LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates its Character” 
Lincoln Life Building Fort Wayne, Indiana 


Now More Than $1 42,000,000 In Force 























PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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Cleveland, Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 





LIBERTY LIFE EXAMINED 
Company Formed Two years Ago Has 
Over $2,500,000 Insurance in Force 


W. K. Herndon and J. D. Morrison, ex- 
aminers for the Kansas Insurance Department, 
have just completed the examination of the 
Liberty Life of Topeka. This is a new company, 
doing business only in Kansas and Nebraska at 
the present time. Since its organization two 
years ago the company has put $2,582,000 of 
insurance on its books. The lapses have been 
at a ratio of less than two per cent since the 
company has been in business. It has a capital 
of $100,000, all paid in. 

The income account shows $187,326 received 
from premiums on’ new business and $35,325 








CHICAGO 
NATIONAL LIFE 
INSURANGE C0. 


10 South La Salle Street 


NOW ORGANIZING 


AN ILLINOIS COMPANY OWNED BY 
ILLINOIS CAPITAL—MANAGED BY 
LIFE INSURANCE MEN 























received on renewals; interest on mortgages 
owned $649, interest from Liberty Bonds, $698 
and interest on certificates of deposit of $1154, 
making a total income account of $361,256. 
The total disbursements were $186,941, leav- 
ing a balance of $174,315. The ledger assets 
were listed at $174,315 with $1635 of accrued 
interest on mortgages owned listed as non- 
ledger assets. The total admitted assets were 
$172,679. The liabilities included the capital 
of $100,000, the reserve of $37,411; salary ac- 
count $1000 and surplus $34,268. 

The report shows the company to be in a 
flourishing condition. made 
one recommendation and this was that the com- 
pany’s handling line was now of sufficient size 
to warrant the company demanding interest on 
daily balances. 


The examiners 


National Fraternal Congress to Meet at 
Chicago 

The National Fraternal Congress will be 
held at the Hotel Sherman in Chicago on 
August 23-26. The gathering will consider 
several important matters, according to Presi- 
dent Montague, among which will be the pro- 
posed new uniform bill providing for adequate 
rates by..all members admitted to fraternal 
societies after January 1, 1922, and the pro- 
posed gain and loss exhibit and changes in 
valuation. After the addresses of welcome 
and the usual committee reports, addresses by 
Abb Landis, the well known actuary; Col. S. 
H. Wolfe, Dr. V. A. Young, Dr. Tracy Hamil- 
ton Clark, and Miss Frances D. Partridge are 
on the programme. Aside from the regular 
meeting there will be several section meetings 
on Monday, August 23, including the Press, 
Law, Actuarial and President sections. The 
programmes of these section meetings are well 
arranged and each section will consider topics 
of importance in its branch of fraternal so- 
ciety work. 


Maryland Assurance Adds Double 
Indemnity 
By means of a rider, the Maryland Assur- 
ance Corporation of Baltimore is now includ- 
ing double indemnity benefits in its policy con- 


tracts. 
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Life Insurance 


GUARDIAN LIFE AGENTS 


Leaders Club Meets in New York—Third 
Annual Event 


The fieldmen of the Guardian Life Insur- 
ance Company of America met in their third 
annual convention at the Hotel Pennsylvania, 
New York, yesterday, the sessions continuing 
to-day and to-morrow. About two hundred 
and seventy members of the Leaders Club 
are in attendance, some of them arriving in 
the city early in the week. 
consists largely of discussions of important 
topics with leaders in each case. The meeting 
was opened by President Charles B. Rudd of 
Evansville, Ind., of the Leaders Club. Presi- 
dent Hubert Cillis of the Guardian Life gave 
the address of welcome. He was followed by 
T. Louis Hansen, vice-president and agency 
director, who spoke on the “Possibilities of 
the Life Insurance Business in the United 
States.” 

The main feature of this morning’s pro- 
gramme was an address on “Co-operation” by 
Carl Heye, vice-president and secretary of the 
company. The afternoon session was opened 
by Dr. Charles B. Piper with an address on 
“The Value or Hazard of the Moral Factor.” 
There will be no addresses to-morrow morn- 
ing, but in the afternoon the members will 
listen to Dr. John A. Stevenson, director of 
the School of Life Insurance Salesmanship, 
Carnegie Institute of Technology. His sub- 
ject will be, “Visualizing Life Insurance.” On 
Saturday morning the managers of the com- 
pany’s agencies will hold a conference. 

Several entertainment features pro- 
vided, chief among which was a banquet this 
evening at the Hotel Pennsylvania. Wednes- 
day afternoon the agents went to Coney 
Island and a shore dinner was served them 
ladies attended a matinee at the 
Fri- 


The programme 


were 


there. he 
Hippodrome on the following afternoon. 
day evening will be occupied by a boat ride 
around Manhattan Island. 





The Test of Service 


The ultimate success of a life 
insurance company depends upon 
what those who have bought its 
policies in the past think of the 
service they have received. The 
Massachusetts Mutual passes this 
test with flying colors. Over 
$45,000,000, or 35%, of the busi- 
ness delivered last year was on the 
lives of men and women already 
insured in the Company. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Spriogfield, Mass. Incorporated 1851 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B CLARK, President 


1819 1920 
‘@yareum a heacabnacemenelem @)elemm Gorbas 
of Ser alae 


Losses Paik over $183,000,000 











Tue PENINSULAR CASUALTY INSURANCE CO. 


tail Home Office — BAY CITY, MICHIGAN 
Authorized Capital $250,000.00 


Now writing—Accident and Health Insurance, Live Stock. 

Commencing January Ist, will write General Casualty Lines, 
including Automobile. 

Attractive Agency Proposition in Michigan, and will soon enter 
adjoining States. 

Colon C., Lillie, Lowry Vahey, Harmon J. Wells, 


President. Managing Underwriter, Secretary and 
General Manager 


SAFETY for 
THE WIDOW’S MONEY 


Through The, 


. MONTHLY 
ss INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this’ great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky 

















QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, who is ‘Four Square” and willing to work;can make 
not less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records. 

Great Opportunity for the men who can qualify! ! 

From May,1919,to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 
We have the plan; we furnish the leads. 

If you can qualify, write or wire 


THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 

















Speaking About Service 
The Peninsular Fire was organ- 
ized for service. That has been 
the foundation of our success. 
Let us show you. 


Statement April 30, 1920. 





Paid in Capital... $852,365 

Liabilities BS Sean 16,752 

cw RoR FreneM Net Surplus. ... .. af 420,099 
Total Assets.. $1,289,216 


COLON C. LILLIE, President 
J. FLOYD IRISH, Secretary & Managing Underwriter 














GENERAL OFFICES: 
2nd Floor Coal Exchange Wilkes-Barre, Pa. 


Live men want a live Company. 
Our Salesmen make money. 
Good contract for the right man. 


JOHN F. TUBBS, H. B. WILSON, 


President Secretary 


Write Us Today. 
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Casualty, Surety, Etc. 











Life Company Income Tax 

Changes in the regulations applying to the 
figuring of the gross income of life insurance 
companies in making income tax returns are 
provided for in a decision issued last week 
by Paul F. Myers, acting commissioner of in- 
ternal revenue. The treasury decision revises 
article 549, regulations 45, to read as follows: 

Article 549. Gross income of life insurance 
companies-—A life insurance company shall 
not include in gross income such portion of any 
actual premium received from any individual 
policyholder as is paid back or credited to or 
treated as an abatement of premium of such 
policyholder within the taxable year. 

(a) “Paid back” means paid in cash, 

(b) “Credit to” means applied by way of 
credit to the payment of the premium for the 
taxable year. It does not include dividends 
applied to purchase additional paid-up insur- 
ance or annuities, or to shorten the endow- 
ment or premium paying period, or in any way 
that does not actualy reduce the premium-re- 
ceipts of the company for the taxable year. 

(c) “Treated as an abatement of premium” 
means of the premium for the taxable year. 
Where the dividend paid back is in excess ot 
the premium received from the policyholder 
within the taxable year there may be excluded 
from gross income only the amount of such 
premium received, and where no premium 1s 
received from the policyholder within the tax- 
able year the company is not entitled to ex- 
clude from its premiums received from other 
policyholders any amount in respect of such 
dividend payment. 


Oregon Life Praised 

The “Oregon Voter” has published a very 
complimentary article concerning the Oregon 
Life Insurance Company of Portland, showing 
by a table of rank that the Oregon Life wrote 
more insurance in Oregon last year and had 
more insurance in force in Oregon on Decem- 
ber 31, 1919, than any other company. 





Life Company Sells Control 

The Provident Life of Des Moines which re- 
cently sold its majority control to the Standard 
Life of Decatur, II1., will consolidate with the 
latter, so Insurance Commissioner Savage an- 
nounces. Former Governor B. F. Carroll of 
Des Moines was president of the Provident 
Life and its chief organizer. He has become 
State treasurer for the A. O. U. W., a fra- 
ternal. 


British Columbia Fire Underwriters 

At a meeting of the British Columbia Fire 
Underwriters Association in Vancouver, the 
following officers were elected: President, R. 
S. Day of Victoria; vice-president, T. W. 
Greer, Vancouver: secretary, W. L. Foster; 
district manager for Vancouver Island, D. A. 
S. McGregor. The interests of Vancouver 
Island will be cared for by A. E. Planta, Nan- 
aimo, and James Forman, Victoria. The Vic- 
toria office will carry on the business for Van- 
couver Island in practically the same manner 
as heretofore. 





—The proceedings of the tenth annual meeting of 
the medical section of the American Life Convention 
have been published. These cover the meetings held 
at French Lick, Ind., March 10, 11 and 12, 1920. 
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MISCELLANEOUS 








Bankers Casualty Declines to Pay $80 
Examination Fee 

Frank L. Travis, Insurance Commissioner, 
has asked Richard J, Hopkins, Attorney Gen- 
eral, to bring suit against the Bankers Casualty 
Company of Minneapolis for the collection of 
an expense bill of slightly less than $80, The 
bill was incurred by W. R. Baker, Assistant 
Superintendent of Insurance, by reason of a 
conference called by the Insurance Commis- 
sioner of Minnesota relative to the reserves of 
the Bankers Casualty. 

This conference was called following the sub- 
mission of the annual statement of the com- 
pany. 
impaired over $27,000, and the Minnesota De- 
partment called in representatives of several 
other Departments to talk over what action 
should be taken. A convention examination was 
ordered of the company. 

Mr. Baker attended this conference and then 
submitted a bill for the expenses incident to 
the conference. The company has declined to 
pay the bill, holding that it did not ask for the 
conference, and that it was not a part of the 
usual examination, therefore it was not liable 
for the expense account. 

The company has withdrawn from Kansas 
and is not now writing business in the State, 
according to the notice filed with the Depart- 
ment. The company has not withdrawn its 
power of attorney filed with the Department, so 
that service in the suit may be obtained against 


It was asserted that the reserves were 


it in the usual way. 


Insurance Federation Not to Mix In Politics 


President Wade Fetzer of the Insurance 
Federation of America has sent an open letter 
to the various State organizations in which he 
reviews the position of the Federation in re- 
lation to the political situation. He also makes 
mention of Governor Cox’s attitude on insur- 
ance questions, commenting on the same rather 
unfavorably. 


Live Stock Consolidation 


Arthur C. Savage, Iowa Insurance Com- 
missioner, announces that the Farmers Live 
Stock and the Iowa State Live Stock have 
completed their consolidation and that the 
Iowa State will liquidate. 


Iowa Company to Enter New York 


The Reinsurance Fire of Des Moines has 
applied to the New York Department for per- 
enter that State, so President 
Clancy announces. The capital, stock of the 
company is $240,000 and the paid in surplus is 
almost $100,000. 


mission to 


13 











Business Integrity 


is important when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecticn with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 


Automobile or Burglary Risks 
vacked by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 
HANOVER BANK BUILDING 





Bonding Company to Change Business 

The National Bonding of Cedar Rapids will 
become a reinsurance fire company, so the 
stockholders have practically decided. Frank 
S. Wilder has succeeded C. J. Duncan as man- 
ager. Duncan disappeared after it was dis- 
covered that he was in reality one O’Donnell, 
wanted in Duluth for embezzlement. The 
State Insurance Department has not yet acted 
upon the proposed change. 
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NO OTHER LINES 
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UP-TO-THE MINUTE SERVICE 
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BUSINESS and FINANCIAL 
STRENGTH 
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* in any line of business to read.” — William J. Graham, Third Vice-President, Equitable Life. 





TWO BOOKS BY WILLIAM ALEXANDER 


What the Author says about these Books 
1. WHAT LIFE INSURANCE IS AND WHAT IT DOES 


“The agent who wants to serve the public and who wishes to be a convincing and 
successful salesman must know of his own knowledge that life insurance rests on a 
scientific foundation as steadfast as the everlasting hills. Consequently every in- 
surance salesman should read a primer such as this which deals with fundamental 
principles.”’ 


2. HOW TO SELL INSURANCE 


‘This is a practical guide to the insurance salesman. It is no more important 
than the other book, but it will prove more entertaining and profitable, as the effort 
has been to embody in it all the hints about canvassing that the agent will need in his 
work in the field.” 


WHAT OTHERS SAY ABOUT HOW TO SELL INSURANCE 


“T regard William Alexander’s Book, What Life Insurance Is and What It Does, invaluable for insurance salesmen, as 
it explains clearly and concisely the principles on which all sound life insurance rests. |And his latest book, How to Sell 
Insurance, isin my opinion the best book of the kind ever published. It isindeed a book which it would pay any salesman 


“It is the best book on the selling of life insurance that I have seen, and I have no hesitation in endorsing it.’’-— 
Edward A. Woods, Manager of The Equitable’s Pittsburgh Agency. 


WHAT OTHERS HAVE SAID ABOUT THE EARLIER WORK 


“T am delighted with the book and regard it as the sanest and most helpful book on life insurance yet'published.”— 
Walter Dill Scott, Director Bureau of Salesmanship, Carnegie Institute. 


“It was just exactly the book that I have long been looking for, and I think that it supplies a very great need in 
life insurance agency work.’’— William F. Atkinson, Northwestern Mutual Life, Brooklyn. 


“Tt is one of the most satisfactory presentations of the subject for the use of the untrained solicitor in the language.” — 
W. H. Hazzard, Head of Department of Publications, New England Mutual Life. 


“I have had the pleasure of reading What Life Insurance Is and What It Does, and it is a very interesting and instruct- 
ive publication.’”’—Joseph C. Behan, Supt. of Agencies, Massachusetts Mutual Life. 


N.B. Many other endorsements of both these books, by insurance experts, are published elsewhere. 
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WE HELP 





It’s our business to 
help American Casualty 
Companies to serve the 
great public by furnish= 
ing the protection it 
must have. 


To help do this by 
REINSURANCE is our 
part in the great game. 





EMPLOYERS 
INDEMNITY 
CORPORATION 


Kansas City 


CHICAGO 
Insurance Exchange 


NEW YORK 
35 Nassau Street 








SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 


Semi-Annual Statement, 
December 31, 1919 


(Conde.sed from Statement to U.S. Treas. Dept ) 


Admitted Assets.. $3,890,624.00 
oe 1,000,000. 00 
re 564,840.00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 
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NEW CASUALTY COMPANY 





Articles of Incorporation of North 
Western Casualty and Surety Filed 
in Madison, Wis. 





NOTABLE NAMES AMONG STOCKHOLDERS 

List Incudes W. A. Fricke, M. J. Cleary, W. 

Kubasta, G. A. Boissard, J. A. Hartigan, T. D. 
O’Brien, C. L. McMillen, H. L. French 


The articles of incorporation of the North 
Western Casualty and Surety Company with 
a capital of a million and surplus of $750,000 
were filed last week in Madison, Wis. The 
company proposes to do a general casualty and 
surety business including health and accident, 
fidelity and surety, compensation, automobile 
liability, burglary and theft and other forms of 
casualty insurance. Among the incorporators 
are: 

Walter Drew, Milwaukee, former Deputy 
Attorney General; S. J. McMahan, former 
Assistant United States District Attorney; 
Wm. A. Fricke, former State Commissioner of 
Insurance; M. J. Cleary, vice-president North- 
western Mutual Life, former Insurance Com- 
missioner of Wisconsin; Dr. J. S. Evans, 
A. J. Horlick, Racine, members of board of 
university regents; Theo, Hamond, John W. 
Kiekhoefer, Alvin P. Kletzsch, W. Kubasta, 
former Deputy Commissioner of Insurance 
of Wisconsin; Col. G. E. Seaman, head of 
medical staff 32nd Division; Geo. B. Swogmo, 
State Senator; Clifford L. McMillen, general 
agent of North Western Mutual Life; O. L. 
Wertheimer; T. R. Hefty, treasurer Central 
Wisconsin Trust Co.; H. J. Torkelson, busi- 
ness manager University of Wisconsin; Ralph 
Jackman, Geo. A. Boissard, president Guardian 
Life of Wisconsin; Marshall Cousins, Com- 
missioner of Banks; H. L. Russell, dean of the 
State Coilege of Agriculture; E. B. Stensland, 
president Loan and Trust Co., Madison, Wis. ; 
FE. M. McMahon, Orlo C. Stephens, Elkhart 
Lake, president Elkhart Lake Canning Co.; 
Ben Fost, president Wisconsin Colonization 
Company; Geo. W. Calwatt, Walter Colson, 
president of Milwaukee Association of Com- 
merce; Marcus Berg, former State Banking 
Commissioner, manager of H. M. Billsby & 
Co.; Geo. L. Buck, president Racine Iron and 
Wire Works, State Senator; Matt H. Carpen- 
ter, president of Carpenter Backing Co., Mil- 
waukee; John Hays, former State Bank Ex- 
aminer, cashier Merchants and Savings Bank; 
H. L. French, general agent Mutual Life, 
Madison. 

Among the stockholders residents of States 
other than Wisconsin are the following: Wm. 

J. Dean, vice-president Nichols, Dean & Gregg, 
director United States Chamber of Commerce 
for N. W.: John A. Hartigan, former Com- 
missioner of Insurance; A. J. Kronk, president 
A. J. Kronk Co.; T. D. O’Brien, former Com- 
missioner of Insurance and Justice of Supreme 
Court: W. A. Tilden, president of Tilden Pro- 
duce Co., all of St. Paul; Herbert B. Eabe, 
E. J. Quame, president N. W. Federal Land 
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Bank, both of Duluth, and T. L. Seymour, De- 
troit. 

With half of its capital and surplus sub- 
scribed the company expects to commence 
business January 1? 1921, with home offices in 
Milwaukee and expects to concentrate its busi- 
ness in the Northwestern States because the 
loss ratios are lower in that section for the 
principle lines of casualty insurance than in 
the country as a whole and also because there 
is a large volume of casualty insurance busi- 
ness in that section, as shown by the fact that 
in 1918 the so-called nine Northwestern States 
paid over $60,000,000 in premiums for casualty 
insurance, more than three-fourths of which 
premiums were sent to companies with home 
offices located in the greater part in New York, 
Hartford and Baltimore. This will be the first 
stock company to write a participating policy 
in the field of workmen’s compensation. The 
organizers postponed incorporating until 
nearly all of the first 1000 shares at $175 and 
nearly all of the second 1000 shares at $180 
per share had been subscribed. 

E, M. McMahon, formerly general agent of 
the North Western Mutual Life, secretary of 
the Madison and St. Paul Associations of 
Commerce and regent of the University of 
Wisconsin, who will probably be selected as 
vice-president of agencies, is in active charge 
of the placing of the company’s stock among 
about 500 manufacturers, bankers, legal and 
medical fraternities, and insurance agencies, 
especially in the States of Wisconsin, Min- 
nesota, Illinois, Michigan and the Dakotas. It 
is the plan of the company to distribute about 
one-half of the company’s capital and surplus 
outside of Wisconsin. The company’s home 
office is at 1420 First Wisconsin National Bank 
building, 


J. A. Flynn Resigns Vice-Presidency 

Joseph A. Flynn, vice-president of the 
Fidelity and Deposit Company of Baltimore, 
has tendered his resignation of that office from 
December 31 next. Mr. Flynn has had direct 
charge of the company’s New York, New Jer- 
sey and Connecticut business, which has yielded 
most satisfactory results. 


American Bonding in Texas 

License to do business in Texas has been 
granted to the American Bonding and Casualty 
Company of Sioux City, Iowa, by the State 
Department of Insurance and Banking. The 
company, which is new to Texas, has a capital 
stock of $750,000 with a surplus of $242,730. 
The State headquarters will be at El Paso and 
the Hotchkiss-Frost Company general agents. 


Some Plain Hints to Life Insurance Solicitors 

A copy of this booklet came to me by chance. 
I have enjoyed this forceful message and de- 
sire to supply same to my sub-agents.—R. J. 
Gripe, general agent, Rossville, Ind. 


Life Agents Brief 
I am using your Vest Pocket Life Agents 
Brief which I think is invaluable. It is fine— 
J. W. Macdonald, the Prudential Insurance 
Company, Covington, Ky. 
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JOSEPH FROGGATT & CO. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


25 CHURCH STREET 
NEW YORK 


CHICAGO 
Insurance Exchange Building 


PHILADELPHIA 
1022 Lincoln Building 


NEWARK 
Firemen’s Insurance Building 


SPECIAL SERVICE 
DEPARTMENT: 


We furnish Chief Accountants 
and Assistants from our own 
staff, temporarily, to meet the 
needs of Companies. 


We are conversant with the 
Income Tax Law and the reg- 
ulations affecting Insurance 
Companies and have prepared 
many Company Returns. 


In order to meet the needs 
of the Companies during the 
war a “‘Special Service Depart- 
ment”’ was started and has since 
been maintained on account of 
the demand for this service. 


For particulars write us or 
telephone Cortlandt 5455. 


JOSEPH FROGGATT 


President 








North American Fire Ins. Co. 


of Des Moines, Iowa 


Assets, $796,357.76 


Lines Written: 
Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Secretary 














ALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, Presipenr. 


Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, can address S. D. Powell, Secretary, giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive forms 
of policies. 








Great American 
Ansurance Company 


New Dork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$112,397,573.17 
STATEMENT JANUARY 1,1920 


$5,000,000.00 


7 1 FOR ALL OTHER LIABILITIES 


17,191,302.37 


Ee, SURPLU 


11,01 0,376. 5 1 
33,201,678.88 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3lst, 1919 


Since January Ist the Capital Stock of the 
Company has been increased to $10,000,000. 


The Company now owns 


$10,000,000 U.S. Government Liberty Loan Bonds. 
Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H. SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Il. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 


WM. H. McGEE & CO., Gen’l Agts 
15 William Street, New York City 
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SOME FACTS ABOUT REINSURANCE 


Business of Wide Ramification Comparatively Unknown to Any Except Actual 
Underwriters 


DEVELOPED SLOWLY OUT OF LOGICAL DEMAND 


American Companies Showing Increased Interest and Market Broadening With Realization of 
Possibilities 


Reinsurance is a subject which has occupied 
the attention of writers upon insurance proba- 
bly to a lesser degree than has any other im- 
portant branch of the business. It is not a 
widely advertised field in this country and 
thousands of well-informed business men 
would assume a blank expression if asked the 
meaning of the term. Recently one of the 
largest underwriters of reinsurance in this 
country was a passenger on a steamship bound 
for Europe. A certain other passenger one 
day boasted that he knew something about 
every important business in the United States. 
The underwriter stated that he was engaged 
in a business doing over a quarter of a billion 
dollars a year and was willing to wager that 
his acquaintancé knew nothing about it. The 
offer was accepted and the underwriter won 
without question. 

Reinsurance is essentially a division of 
risks by which the original underwriter shares 
a portion of his risk with a second, or reinsur- 
ing underwriter. It is an agreement whereby 
the direct: writing company passes to other 
companies a portion of its liability on a par- 
ticular risk and is thus enabled to take on 
further liabilities. Thus the direct writing 
company may be said to be insured, for in effect 
the reinsurer promises to pay ceftain portions 
of the company’s potential liabilities in case 
those liabilities become losses. In other 
words, the underwriter having insured the 
risk, then proceeds to reinsure the greater por- 
tion of it. 

How Ir Startep 


Reinsurance has been a plant of slow 
growth. It did not arise suddenly, nor was 
it evolved from the workings of some brilliant 
mind, The beginnings of reinsurance are 
found in the practice of coinsurance. Agents 
accepting risks larger than their principals 
could well handle were obliged to find other 
companies to take over portions of it. This 
practice, especially with life agents, led to 
some doubt as to the original company’s sound- 
ness in being willing to assume only a por- 
tion of the offered risk, and furthermore it 
had the disadvantage of bringing agents into 


_Teciprocal arrangement. 


direct business relationship with other com- 
panies, which was frequently the first step 
toward another company acquiring the agent’s 
services for itself. Gradually a plan was 
evolved whereby the companies entered into a 
A company virtually 
traded a portion of its risks for a portion of 
the risks of another company, this scheme be- 
ing carried out on the basis of an agreed per- 
centage. The drawbacks of such an arrange- 
ment can readily be perceived. Each com- 
pany became in time familiar with all the facts 
concerning its rival necessary to undertake 
vigorous competition, leading frequently to the 
stronger company gaining the business first 
hand. It is easy to see, therefore, why such 
agreements shortly became deservedly un- 
popular. The development of the modern re- 
insurance treaty grew out of the lessons 
learned by these earlier arrangements. 


REAL DEVELOPMENT IN GERMANY 


Long before Americans were even mildly in- 
terested in reinsurance it was a large and flour- 
ishing business in Europe. The early develop- 
ment came in the Scandinavian countries and 
was later taken up in England and France. 
Many companies were formed to write rein- 
surance only, and it came to take a prominent 
part in commercial relationships. 

It remained, however, for Germany to real- 
ize the great importance of the business and 
the chance it offered of getting a firm grip 
on international trade. The Germans studied 
reinsurance problems with their traditional 
minuteness and even to-day far more has been 
written on the subject in German than is to 
be found in any other language. The Germans 
formulated, and developed to a high degree 
of perfection, a policy of virtually cornering 
the reinsurance market of the world, and 
through it exerting a powerful influence on 
the world’s trade. By the time other countries 
were awake to the necessity of reinsurance the 
German companies were in such a strong 
financial condition as to be able to absorb a 
very large proportion of the offerings, and 
on the eve of the World War they were in a 
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fair way to realize. their hopes. And it is 
possible that German interest in the American 
reinsurance market may be a force to be reck- 
oned with in future years. 

The demand for reinsurance has increased 
Owing to a variety of reasons. Each company 
has a limit for any single liability in propor- 
tion to its capital and surplus. When a risk 
is offered larger than this limit, the company 
accepts and retains up to its limit and passes 
over the excess liability to another company. 
Again, the company may have offered to it 
several separate risks by separate customers 
on buildings so close together as virtually to 
form a single liability of dangerous propor- 
tions. Some companies hold to the plan of 
having not more than one risk, or a fixed 
aggregate of insurance on a block. 

In the case of marine risks, separately in- 
sured shipments may be on the same vessel 
long before the underwriter knows of it, so 
that while the insurer may believe them to be 
separate liabilities, in fact they constitute a 
single large liability. Or again, goods may be- 
come congested on docks or in terminals in 
such a manner as to form an exceptionally 
dangerous risk for a single company to carry. 
The companies have to watch continually to 
prevent this aggregation of risks making them 
liable on a single catastrophe for ruinous sums. 

A third important reason for reinsurance is 
found in the workings of the law of averages. 
This law of average is the kernel of the insur- 
ance business, but of course, the more its field 
of operations is restricted the less efficaciously 
it works. The more separate risks that it 
holds, the less chance it runs of being wiped 
out by some unexpected calamity which com- 
pletely upsets the average law for the area in 
which it occurs. It is the aim of every con- 
cern, large or small, to secure the greatest 
possible spread of risks. In order to accom- 
plish such a purpose the company must have 
the means of acquiring small proportions of 
the largest possible number of risks instead 
of a large proportion of a small number. No 
more feasible way of securing this desired 


‘spread has been found than through reinsur- 


ance treaties. 


NATURE OF CONTRACTS 

Reinsurance agreements are always, of 
course, of such a highly confidential nature 
that their details seldom become known. De- 
tails, however, are not important for a gen- 
eral understanding of the nature of the ,con- 
tract itself. There are a number of ‘methods 
commonly practiced, and these are variously 
classified by the several writers, but we will 








here divide them into three categories, viz.: 
facultative, obligatory and retrocessive. 

The so-called facultative agreements are those 
which are limited especially as to time. The 
underwriter suddenly finding himself in need 
of reinsurance on certain of his lines makes 
an agreement with insurers whereby the latter 
accept his risks for a limited time and amount 
and restrict him as to the class of risks which 
he will accept. The underwriter really goes 
out and finds a market and facultative rein- 
surance might almost be called open-market 
reinsurance. The agreement has no _ per- 
manency and is not binding on the reinsurer 
except for certain specified risks incurred 
within a specified time. 

Obligatory insurance is made under what is 
known as a reinsurance treaty. These treaties 
take up in the minutest detail the class of risks, 
the amount acceptable by the reinsurer, the 
amount which the direct writer must hold, 
conditions of the policy, liability of both 
parties, etc. Usually from the date the treaty 
goes into effect, the reinsurer automatically be- 
comes liable for his agreed percentage of all 
risks accepted by the direct writing company 
which come within the terms of the treaty. 
By this sort of arrangement the direct  writ- 
ing company can accept risks much above its 
own limit and at the moment it accepts them 
the reinsurer becomes a party to the liability. 
It is common for companies to have several 
such automatic agreements with reinsurance 
companies, each reinsurer automatically ac- 
cepting an agreed part of each risk. 

The reinsuring company on its part at times 
finds it advisable to reinsure again and this 
sort of reinsurance is known as retrocession. 
It is not widely practiced and not much can be 
said about it. 


Economic FEATURES 


The financial arrangements of reinsurance 
agreements are always a matter of strict 
secrecy. Generally the arrangement is that 
the reinsurer receives the proportion of 
premiums due him and returns to the company 
a commission plus a contingent commission. 
The latter may not be included; but it is 
probably influential in inducing the under- 
writer to give the reinsurer a good class of 
business instead of lightening himself of his 
undesirable risks and keeping the cream of 
his business for himself to have a proper 
spread -of risks. For the reinsurer who is 
wise enough to make his treaties so that the 
underwriter cannot pass on his bad business 
and keep his good, there is usually a very good 
profit. The reinsurer is liable only for 
losses that exceed the amount held by the 
direct writing company and so is not charge- 
able with any expense in most of the partial 
losses. This greatly reduces his liability and 
consequently he can afford to give a good com- 
mission for his business. 

A reinsurance company should do an ex- 
tensive business in order to be well secured 
and in order to have a proper spread of risks. 
The greater the territory it covers the stronger 
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the company becomes. Doing a world-wide 
business the reinsurance company is not af- 
fected by local conditions; if it has serious 
losses in one locality, then it may have an ex- 
ceptional gain in another. International rein- 
surance agreements are an economic stabilizer 
of no mean value, 

Reinsurance companies are developing in 
America due to a fast increasing demand 
which at present is well ahead of the supply. 
Not widely known at the moment, they are 
sure to become so in the near future. The old 
world is in this respect far ahead of the 
United States, and particularly had Germany 
before the war secured a strong hold on the 
market. Providing against over-large risks 
and affording a means of securing a much 
greater spread of risks, reinsurance has a real 
place in the economic scheme and is fast be- 
coming a factor of international importance. 





Wilmington Without Adequate Protection 

J. H. Howland, engineer of the National 
Board of Fire Underwriters, hag completed 
an investigation of the fire department in the 
city of Wilmington and as a result has made 
strong recommendations looking to its im- 
provement. Although the city has a population 
exceeding 110,000, the department is entirely 
volunteer and during the last year one entire 
company resigned from duty. This was due to 
lack of sufficient appropriations by the city to 
keep up the equipment. For the same reason 
other units are seriously threatening resigna- 
tion. Mr. Howland’s recommendations were 
as follows: 

That the City Council and each of the civic organi- 
zations pass a resolution to the effect that an emer- 
gency bill or ordinance be at once prepared providing 
for the establishment of a full paid fire department 
at the earliest possible date. 

That the necessary steps be taken to maintain in 
full and regular service all of the present apparatus 
of the volunteer fire department, with the possible ex- 
ception of the horse-drawn steamer and hose reel at 
the Phoenix station pending the establishment of the 
full paid fire department. 

That arrangements be made whereby the tractor- 
drawn steamer and automobile combination hose 
wagon at the Friendship station be continued in serv- 
ice either at its present location or in place of the 
above mentioned horse-drawn apparatus at the 
Phoenix station. 

That an ordinance based on that suggested by the 
National Board of Fire Underwriters “for the in- 
spection of premises by the Fire Department to safe- 
guard the public and property against fire’? be im- 
mediately passed, and that such ordinance be ex- 
ecuted and enforced by an emergency corps of in- 
spectors operating continuously under the city gov- 
ernment, a citizens’ committee, or committee repre- 
senting the civic organizations. 


Adjustment Company in Tulsa, Okla. 

The Bates Adjustment Company announces 
opening an office in Tulsa, Okla. for the 
handling of losses in Tulsa and contiguous ter- 
ritory under the management of R. W. Murray, 
who will be assisted by a competent corps of 
adjusters. 


—Hugh Lewis will become general manager of the 
Liverpool and London and Globe of Liverpool at its 
head office on the retirement of A. G. Dent at the end 
of this year, 
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INSURANCE ENGINEERING 


Problem of Fire Prevention From 
Technical Point of View 


COMPARISONS WITH OTHER LANDS 


Automatic Sprinklers Find Next to No Market 
in Europe Owing to Greater Rarity of Losses 


One of the most serious handicaps to the 
successful operation of fire insurance com- 
panies is the spread of fire from one building 
to another, developing in the extreme into 
conflagrations such as those from which the 
country has suffered severely within the past 
dozen years, and in some of which fireproof 
buildings, of construction so good that the 
fundamental parts of them withstood the fire, 
offered no real barrier. This is largely duc 
to the absence of protection for the wall open- 
ings, and to educate the public to the need for 
such protection is one of the most urgent 
duties of the insurance engineer. 

Obviously all buildings cannot be fireproof, 
but even on brick buildings of ordinary con- 
struction the general protection of the exposed 
windows would result in an enormous decrease 
in the exposure losses, which, leaving con- 
flagrations out of the question, are very heavy 
in the aggregate. By some fallacious train of 
reasoning it has been the custom to omit pro- 
tection on windows which face streets, but 
ordinary streets offer no effective stop to 
flames. By giving the fire department time to 
work before a fire can reach more fuel, the 
protection of wall openings would do more 
than any other structural change to prevent 
conflagrations. 

A study of this question of exposure leads 
us to envy the condition in France, where 
a law exists that compels an owner to pay 
damages caused to neighboring property by 
fire originating on his premises, and also to 
admire the construction that makes it possible 
for insurance companies to insure that liability 
for a merely nominal rate. 


TiME TO HEAD Orr A FIRE 


A second axiom of insurance engineering is 
that openings through the floors of a building 
should be closed. A fire causes an ascending 
draft of heated air, and flame naturally fol- 
lows that course. Moreover, the natural draft 
in buildings is ordinarily upward. With all 
opetl stairways, elevator shafts, or other open- 
ings closed there is time to head off a fire. In 
constructing modern factory buildings this 
principle ought invariably to be observed by 
providing a brick tower or towers for stairs, 
elevators and power transmission, with fire 
doors at the entrance. 

No competent observer will deny that insur- 
ance engineering has been of great benefit to 
property owners in reducing the danger of fire, 
in preventing an increase of premiums and in 
instructing employees how to exercise reason- 
able precautions during their work. It re- 
mains for engineers to plan the most practical 
means for fire protection after other consider- 
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ations have been taken into account to the end 
that fires may be extinguished. This attention 
is not confined to individual risks, but is be- 
stowed upon the fire depattments and water 
supply and distribution as well. For a number 
of years inspectors employed by insurance 
companies have regularly visited our cities, 
carefully examining fire departments and the 
conditions under which they work, and mak- 
ing suggestions for the improvement of the 
service, 

More recently a complete engineering or- 
eanization has been in operation by which a 
party of engineers, comprising experts on the 
subject of water supply, fire department and 
construction, visit a city together and stay 
there until they have carefully examined it, re- 
porting upon the degree of exposure to con- 
flagration and the ability of the water supply 
and fire department to cope with local condi- 
tions, including in the report the remedies 
which they consider advisable. The officials 
of the municipality are, of course, provided 
with copies of the report. The protection of 
individual risks in large cities receives equally 
careful consideration from other experts em- 
ployed by insurance companies. Either private 
owner or municipality can receive expert ad- 
vice concerning any problem of fire insurance 
engineering by asking for it. 


CoMPARED WITH EvroprE 


Although fire insurance engineering has done 
and is doing much to prevent loss by fire in 
all parts of our country some idea of how 
much still remains to be done may be learned 
from a comparison of our per capita loss with 
that of European countries where rates are so 
low that automatic sprinklers offer little chance 
of further reduction and they cannot, as a rule, 
be sold. Approximately, our average annual 
per capita loss is $3, compared with twelve 
cents for Italy, fifty cents for Germany, thirty- 
three cents for France and Denmark, and 
about the same for Switzerland. There are a 
number of reasons for the low loss ratio of 
European countries, but the most important 
one is the absence of wood in construction. 

The smaller: number of fires obviously plays 
an important part. The chief reason is easy 
to understand. With the exception of Norway, 
Sweden and Russia, the many years of civilized 
occupancy of the great cities of most European 
countries have caused the wood to be ex- 
hausted, so that within the life of present build- 
ings it has been cheaper to put up buildings 
of stone, brick or tile, or other incombustible 
material. In Great Britain and a number of 
other countries there are practically no wooden 
buildings, and the erection of such structures 
is forbidden by law, and this means that floors 
and staircases are incombustible as well as 
walls. The only important use of wood that is 
noticeable is in the framing of the roofs in 
some localities. 

This plainly teaches us that in good con- 
struction lies the greatest single safeguard 
against excessive loss by fire. Contrast San 


Francisco, practically a wooden city, simply 
wrenched by earthquake, half destroyed by 
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fire, with Messina, a city of masonry, leveled 
to the ground, but unburned. The fire pro- 
tection of European cities is not the reason for 
their safety, for in almost all of them the ap- 
paratus is much inferior to the apparatus that 
we have, and in many the water pressure is 
very low. 

The impending depletion of our forests may 
be to a slight extent compensated for by the 
adoption of fireproof construction, and it may 
give back in saving from fite loss the amount 
lost in forest value. The difficulty of getting 
lumber and its high price have already started 
a movement in the direction of fireproof build- 
ings. 


SuB-SuRFACE REASONS 
The comparatively small number of fires in 
European cities is not easy to explain. The 
almost universal use of buildings of fireproof 
materials no doubt accounts for some part of 
this condition, but other reasons not apparent 
on the surface undoubtedly exist. A slower 


~ pace, older civilization, the passing on from 


one generation to another of warning of the 
necessity for caution, this warning having first 
been given in pre-fire insurance days when a 
loss was borne exclusively by the owner—per- 
haps a milder climate and less heating appa- 
ratus—all these may offer some explanation. 
Speaking generally, the salvation of our coun- 
try in regard to fire loss lies in the education 
of the public, beginning in an elementary way 
with the children, and to this form of educa- 
tion fire insurance engineering can contribute 
a great deal. When our people realize that 
many lives and $200,000,000 worth of property 
are destroyed every year as a result of fires, 
a response will certainly come. But fire insur- 
ance engineers must increase their efforts and 
must talk more loudly, and occasionally 
through the newspapers, in order that the peo- 
ple as a whole may get a better idea of the 
processes by which the number of fires can be 
reduced. 


Fire Marshal’s Office Taken Over 

The Maryland Insurance Department will 
again take over the fire marshal’s office of that 
State on October 1. The present budget which 
went into effect in 1918 did not make provision 
for this office as in previous years, but the 
budget going into effect this October makes 
a liberal appropriation. A deputy marshal, 
probably some member of the Insurance De- 
partment, will be appointed. 





Obsolete Ideas on Insurance 


We have evidence, now and then, that the 
idea persists that after a fire the premises must 
be left just as the fire left them until a repre- 
sentative of the: insurance company arrives, 
which is all wrong. 

The assured should at once protect the dam- 
aged and undamaged property and save as 
much of it as possible from further loss, as 
required by his policy and by business com- 
mon sense. He should do just as he would do 
if he had no insurance. Any reasonable ex- 
pense incurred in caring for the property will 
be paid for as part of the loss.—Glens Falls 
Now and Then. 
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W. P. ROBERTSON NEW WEST- 
ERN MANAGER 


Heads Chicago Office of Liverpool and 
London and Globe 


William P. Robertson, who has been assist- 
ant manager of the Western department of the 
Liverpool and London and Globe, has. been 
made manager, succeeding the late R. H. Pur- 
cell. 

Mr. Robertson began his insurance career in 
1898 as a local agent at Albion, Mich. Two 
years later he went into the field as special 
agent for the Palatine in Michigan. In 1900 
he went with the Niagara, transferring in 1902 
to the Fidelity-Phenix, where he remained un- 
til retirement of J. H. Lenehan as manager 
of the Western department, when he went with 
Mr. Lenehan to the Nord-Deutsche as execu- 
tive special agent. When the Nord-Deutsche 
retired at the outbreak of the war, Mr. Rob- 
ertson became State agent for the Liverpool 
and London and Globe in Michigan, being 
called to the Western department office at 
Chicago two years later as deputy assistant 
manager. When the late R. H. Purcell suc- 
ceeded William S. Warren as manager Mr. 
Robertson was made assistant manager. 

Mr. Robertson has had a wide and valuable 
experience both in office and field and is well 
fitted for his new duties. Two years ago he 
was elected secretary of the Fire Underwriters 
Association of the Northwest, still serving in 
that capacity. ‘| 
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FOR AGENCY OFFICES 





Ways and Means of Increasing 
Efficiency 





A SIMPLE, WORKABLE CARD SYSTEM 





Bookkeeping Methods Which Give Excellent 
Results in Agency Office. 


[An insurance agent in the West contributes 
the following as descriptive of a practical sys- 
tem of agency records.—Editor. ] 

The only purposes of an insurance office are 
to serve clients, and to make money. 

The keeping of records is considered a neces- 
sary evil, by many agents, as taking time 
which should be devoted to productive work. 
When we consider the cumbersome methods 
in use in many offices, it is not strange that 
this should be true, but, if properly kept, the 
records should increase both the productivity 
and the service of the office. 

The expiration register is still furnished by 
the companies, but it is inconvenient to ex- 
amine a number of registers each day, or each 
month, where more than one company is repre- 
sented. This single register, showing the ex- 
piration of all policies in the office, regardless 
of company, is some improvement, as they 
usually cover several years on a page, and it 
is not necessary to look in a number of places 
to find the current expirations. But why keep 
a register at all? 

Most policies are now made so that at one 
operation of the typewriters the policy, a re- 
port for the company, and a record for the 
agent, are made, and the agent has all the 
record he has any need of. Even if the report 
blanks are not made to conform to the policy, 
they may be made to do so by so placing them 
within the policy that the writing will fall in 
the blank space in the body of the report, for 
the filled in portion of the policy can be read 
by an insurance man, without reference to the 
printed part of the form. Having this in- 
formation, all that is necessary is to make it 
available. 

These sheets may form a tickler, being 
placed in the files in the order of their expira- 
tions, but this is hardly satisfactory, if there 
are many companies in the office, when a spe- 
cial agent comes to check up his company’s 
business, or when a client calls for information 
about his policy (he cannot usually tell you 
when it expires, nor even the company which 
carries him). 


FoLper For Each CoMPANY 
A better way is to use the ordinary vertical 
filing system, using a folder for each company, 
or two or more folders, if several kinds of in- 
surance are written in that company, on dif- 
ferent forms of policies. We might use, for 
example, folders labeled Brazilian—Auto.; 


Brazilian—Fire; Brazilian—Hail; Brazilian— 
Tornado. 

The company folders are to be arranged 
alphabetically in the cabinet, from front to 
back. 

When a policy is written, the retained record 
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is, of course, numbered, to correspond with the 
policy, and it may then be placed in the folder 
of that company; it is the last number, and is 
placed last in the file. This keeps the reports 
in such shape that the contents of any folder 
can be turned, like the pages of a book, and 
any report quickly found. All we need to find 
a virtual fac simile of the policy is the name 
of the company, and the number; as the re- 
port, of course, bears the same riders as the 
policy. 


INDEX AND TICKLER 

To get the policy number, having only the 
client’s name, we need an index, and we must 
have an expiration list or tickler. Stock card 
forms are made for the latter purpose, and 
may be used, but it will be found better to use 
3 x 5 slips of fairly heavy paper (plain or 
printed) which permit the making of two cards 
at once, by the use of carbon paper, one for 
the tickler, and one for the name index. The 
entry on such a card, when made out, might 
look something as follows: 


John R. Doe 
21 sth Ave. 


Q-12-24 


Brazil. 2492 
1000 on furn. r 150/300 pr 
at 214 First Street. 


30. 


The original card is put in the tickler in 
front of the proper date guide—the other in 
front of the initia] letter (D) in the index. 

It will be found of advantage to use four 
colors of slips, one color for each of four 
years, or six colors where many five-year 
policies are written. We might use 


White cards for 1920, 1924 and 1928 


Blue for 1921 and 1925 
Yellow for 1922 and 1926 
Red for 1923 and 1927 andsoon 


Having made this card, the next entry is in 
the ledger, unless cash was paid. Three by 
five journal cards make a very satisfactory 
ledger, and the entry may appear as below, 
except that the date and item on the right of 
the card are not entered until payment is re- 
ceived: 

John R. Doe, 

1920 21 5th Ave. 
9|12| Braz. 2492 || |30| || 9/20] 30] 

If preferred, one of the paper index cards 
may be filed in the ledger box until paid, when 
it may be transferred to its permanent place; 
or three cards may be made, one for the ledger 
on a different type or color of paper. This 
still further simplifies the record system, but 
complicates the making of monthly statements, 
when a number of premiums are due from one 
client. 

The premium being charged, by one of the 
other of these methods, there gemains but one 
entry. An account current, or monthly state- 
ment, of every company represented, are ar- 
ranged alphabetically, and fastened together in 
a loose leaf binder, or with a clip. The policy 
is entered on the report as soon as issued, 
so that, at the end of the month, nothing re- 
mains to be done but to compute the total 
premiums, commission and remittance. Return 
premiums are entered from day to day, in the 
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same manner. A copy of the account is made 
at the end of the month, for the company, and 
the original retained as part of the office 
records. A new sheet is inserted in place of 
each one taken from the binder, and the ac- 
counts are immediately ready for entries of 
the next month’s business. 

By using pencil carbon, these entries and 
computations may be made in duplicate, if time 
can be saved thereby. Several sheets for each 
company may be placed in the binder at one 
time, if preferred. 

The retained copies of the monthly reports 
may be filed together by months, or by com- 
pany, or they may be placed in front of the 
daily reports in each company folder. 

If cash does not accompany the reports, a 
ledger entry may be made of the amount due 
each company (one card for each month, if 
there are many companies), or the reports can 
be kept in a separate place until remittance is 
made, when they should be marked paid, and 
permanently filed. 

The only other ledger accounts you will 
need, aside from the ones above mentioned, 
will be accounts payable, and a loss and gain 
account. 

The only other record you will need, is a 
cash book, 

Can anything else be needed? A policy can 
be readily found by number; all a client's 
policies can quickly be laid before him, by use 
of the index; his account is accessible; you 
have a copy of your reports of each month's 
business ; and your tickler enables you to write 
a new policy when one expires, or to solicit a 
renewal any number of days in advance. 

Records of prospects can be kept in the 
tickler, if desired, on a different colored card, 
perhaps, from any other used, but the purpose 
of this article is to describe a simple method 
of keeping the records that are essential to 
the contducting of the business, rather than 
methods of increasing it. 


SoME OF THE ADVANTAGES 

By the method described, however, service 
is increased, for you can furnish in a minute 
all the information that the .client can wish, 
and the simplicity of the system permits it 
being kept with very little loss of time. In 
addition, information is furnished that will 
enable you to intelligently solicit additional 
business from your clients, at the proper time ; 
and the condition of the business at any mo- 
ment is readily available. 

The supplies of each company should be 
kept together, in shallow drawers, or in vertical 
files, and the general supplies of the business 
should be indexed, or: classified so as to per- 
mit quick finding. It may be sufficient to keep 
the policy riders in groups, those referring 
to dwellings in one place, mercantile clauses in 
another, and so forth; or they can be filed in 
a vertical cabinet, alphabetically. 

It should be borne in mind that vertical 
filing takes up less room; permits a more con- 
venient index; and more readily allows for 
expansion than any other system yet devised. 

It is impracticable to suggest a method of 
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keeping maps and rate sheets, as the ones fur- 
nished to various localities are so radically 
different in size and number. They are re- 
ferred to daily, and a convenient place and 
arrangement should be made in each office for 
them. Who uses them? Can they do so con- 
veniently? Is there no danger of their being 
misplaced or disarranged? Are they sufficiently 
protected ? 

The answers to these questions will deter- 
mine whether a change is desirable. 

Policies may be left with the agent for safe 
keeping. They belong in the safe or vault, and 
can be filed alphabetically by the assured’s 
name, either vertically or (folded) in a docu- 
ment file. They may be kept with the agent’s 
record of the risk, if that record is sufficiently 
protected from fire. 

Just one thing more! The filing cabinets 
should be placed in the most convenient place 
in the office. Many steps, much fatigue, and 
considerable loss of time may be saved by 
proper location. 


Small-Fire Dishonesty 


An adjuster of fire losses, of long and large 
experience, declares: “I have large trouble 
and much disgust in handling small losses with 
the increasing disposition of such claimants to 
regard their accident as an opportunity for 
making unreasonable and exorbitant claims. 
Eliminating those who ignorantly but honestly 
helieve their loss to be much larger than it is, 
there are pretty good people who delgberately 
and dishonestly scheme to make their small 
fire profitable. The smallness and meanness of 
these claims disturb me more than the larger 
frauds we sometimes meet in large matters.” 

Well, small fires are also usually disturbing 
to those concerned. A small fire in our own 
home or business establishments naturally ex- 
aggerates our sense of loss as compared with 
our estimate of a similar fire on other 
premises; and so it is, that settlement of these 
petty losses requires painstaking patience, such 
deliberate consideration as is not always given. 
These small claims are numerous, foot a large 
ageregate, and their usual over-payment is an- 
other feature entering into insurance rates.— 
Glens Falls Now and Then. 


National Electric Code 

The National Electric Code, distributed by 
the National Fire Protection Association, will 
this year cost six cents per copy. ~The bill for 
reprinting the code has advanced from $4200 
in 1918 to $g000 in 1920 for the same number 
of copies. Association members will receive a 
copy free on request; orders in quantities will 
be filled on the basis of five cents per copy. 
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WOULD CHANGE UTAH LAWS 


* State Insurance Commissioner Makes Several 


Recommendations 


Rulon S. Wells, State Insurance Commis- 
sioner for Utah, has made known some im- 
portant recommendations which he will em- 
body in a bill for presentation to the incom- 
ing legislature. Commissioner Wells says he 
has made a careful study of the Utah insur- 
ance laws as they are on the statutes to-day 
and has become convinced that there ‘is con- 
siderable room for improvement. 

“For one thing,” he says, “the industrial 
commission is assigned the duty at present of 
passing on the capital requirements of insur- 
ance companies doing a workmen’s compensa- 
tion business in Utah, but has not on file in its 
office the reports showing what the capital and 
surplus of such companies are. It might come 
to the records of his office for information, or 
it might order the companies to file duplicate 
reports with the Industrial Commission and 
the Insurance Commissioner, or it might trust 
to notifications from his office, should a com- 
pany carry On workmen’s insurance in Utah 
without the necessary capital and surplus re- 
quirements, and therefore in violation of the 
workmen’s compensation Jaw.” ” 

Mr. Wells proposes that the sections fixing 
the capital and surplus of workmen’s com- 
pensation companies should be left to the In- 
surance Commissioner’s office. In this con- 
nection he would like to see amended the sec- 
tions of the present insurance laws affecting 
other forms of insurance as well. Forms of 
insurance, he says, are being carried on in 
Utah under laws which do not fix capital re- 
quirements high enough for the class of risk 
carried, and policyholders in the State are 
entitled to better protection. In the bill which 
he is drafting he says he is fixing minimum re- 
quirements for each class of insurance carried. 

Recommendations will also be made re- 
specting loss reserves. The present law, he 
says, speaks of a reinsurance reserve where 
it apparently contemplates a loss reserve, with 
reference to workmen’s compensation com- 
panies, while it fixes no loss reserve, either 
for that kind of insurance or for various other 
forms. This will not, of course, affect the 
life insurance business the figures for which 
are calculated on the Americatr mortality ex- 
perience tables. 

The extension of the anti-rebating law to 
forms of insurance other than life will be a 


Mr. Wells character- 


feature of the new bill. 
izes the present law which makes it a misde- 


meanor to share life insurance commission 
with a client, but allows the agent to give 
away part of his fire or accident commission 
as “absurd.” 

The bill will also deal with the vexed ques- 
tion of insurance taxation. Mr. Wells would 
like to see life companies exempt from the 
premium tax on the annual policy dividends 
paid by them on participating policies. At 
present the practice is to call for the payment 
of the premium tax on the full amount of the 
premium regardless of whether or not the 
company actually receives the full amount of 
the premium. Other States are divided in 
this matter, he says, but he contends that the 
only just procedure would be to require pay- 
ments of the tax only on the net _amounts 
actually collected by the companies in the 
form of premiums. The premium tax on in- 
surance companies is 1%4 (one and a half) 
per cent of the premiums, in lieu of all other 
forms of taxation. The interpretation of this 
section has been always more or less a matter 
for dispute between the insurance commis- 
sioner and at least some of the companies, he 
says. 

He would have legislation forbidding loan, 
trust and guaranty companies doing a bonding 
business unless at the same time they create 
necessary reserves for such business. In this 
legislation, he says, he looks for the co-oper- 
ation of the bank commissioner, who would 
exclude companies doing a bonding business 
from carrying on a banking business at the 
same time. —_—_——_— 

Rain Insurance by Hartford 

The Hartford Fire Insurance Company has 
announced its intention to begin issuing policies 
covering fairs, exhibitions and amusement 
concessions against the possibility of rain. 
Policies are not operative unless there is two- 
tenths of an inch of rainfall during the day. 
The premiums run from ten to fifteen per cent 
according to the location of the risk. 

The rates are compiled upon the basis of 
the United States Weather Bureau reports. 
These reports show the average yearly rain- 
fall in inches throughout the country. The 
premiums are calculated according to the ex- 
pected rainfall in the location of the risk. 


—Darby, Hooper & McDaniel get the New York 
metropolitan district agency of the fire branch of the 
Marine and General of 
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London. 
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Maryland Rules on Compensation Rates 


Thomas J. Keating, Insurance Commissioner 
of Maryland, has issued several rulings relat- 
ing to companies writing workmen’s compen- 
sation lines in Maryland. Companies must file 
copies of endorsements upon all policies in 
effect June 1, 1920, showing acceptance of same 
by the assured before September 1, 1920. They 
must file with the Maryland stamping office a 
complete schedule of the automobile, teams 
and public liability rates which they use, 
whether or not in conjunction with the writing 
of compensation lines. Notice must be given 
of a change and a new schedule filed before 
the companies can use rates different from 
those already filed. All applications, indorse- 
ments, binders, contracts and other documents 
showing rates must be filed with the stamping 
office to be checked to see that they agree with 
the field rates. 

In writing new business or in renewing 
policies on workmen’s compensation or in 
making quotations thereon the rates and 
classifications fixed in the basic manual must 
in all cases be strictly adhered to, unless rates 
adjusted by the application of the schedule 
and or experience rating plans (if the risk 
qualifies under either or both these plans) have 
been promulgated. In such cases the basic 
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rates then used must be adjusted to conform 
to the promulgated rates after the same are 
available, effective as of the policy or renewal 
date. 





Experience Rating Plan Changed 
Leon S. Senior, manager of the Compensa- 
tion Inspection Rating Bureau, has announced 
a further revision of the experience rating plan 
which has already been approved by the New 
York Insurance Department. The changes are 


as follows: 

Amend paragraph twenty-six to read as follows: 

“Twenty-six. In cases where the schedule rates 
are revised within the policy term on the basis of 
interim surveys,~it will not be necessary to recom- 
pute the experience modification, nor will it be 
necessary to submit a new application for experience 
rating. 

“Table B—Page fifteen. Strike out values appear- 
ing opposite the classifications comprising the vessel 
schedule and substitute in place thereof references to 
special rules for rating vessel risks, which rules pro- 
vide for a split of .60 for ‘D. & P. T.’ and .40 for 
‘All Other’ after reserving 12% per cent for catas- 
trophe hazard. * * * 

“Revision of rates under Rule 8: In revising rates 
under rule 8 of the Manual, the method to be ob- 
served by the board will be as follows: (a) Apply 
new manual rates as of June 30, 1920. (b) Modify 
manual rates by percentage of schedule rating modi- 
fication developed from previous inspection and rat- 
ing. (c) Modify*result by application of new experi- 
ence rating formulae.” . 
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Fidelity and Deposit Out for Business 


The New York office of the Fidelity and 
Deposit Company of Baltimore, Md., is to be 
enlarged as to its personnel and an aggresive 
campaign will be inaugurated by it to produce 
a larger volume of business. Vice-President 
Joseph A. Flynn has added to his staff Vincent 
A. Cullen, who will-occupy the position of pro- 
duction manager. Mr. Cullen who was once 
with the American Bonding Company in this 
city later went to Cincinnati with the firm of 
Owen, Crowell, Laurenson & Co., general 
agents of the Fidelity and Deposit. At the 
outbreak of the war he entered the army and 
on his return to this country joined the staff 
of the Hartford Accident and Indemnity Com- 
pany as surety manager of the New York 
branch. 

Mr. Cullen will have as his assistant in the 
new campaign, John G. Yost, who has been 
assistant manager of the fidelity department 
at the Fidelity and Deposit home office. The 
burglary business will be in charge of O. Atkin, 
branch manager in New York for the Fidelity 
and Deposit. 





B. M. A. A. in Nineteen States 


The Business Mens Assurance Company of 
America, whose head office is in Kansas City, 
reports that it received a license last month to 
operate in Louisiana. The company is now 
active in-nineteen States, the complete list be- 
ing as follows: 

Missouri, Kansas, Oklahoma, Colorado, IIli- 
nois, Indiana, Michigan, Arkansas, California, 
South Dakota, Utah, Nebraska, Louisiana, 
Minnesota, Wisconsin, Texas, Idaho, Wyo- 
ming, Towa. 


In all of the above, except California, 
Wyoming, Louisiana and Wisconsin, our 
license gives us authority to do a life as well 
as an accident and health business. 





Accidents to Careful People 

The Etna Life has compiled a record of 
128,326 “Accidents to Careful People,” mean- 
ing ordinary people who are not engaged in 
hazardous occupations and who carry indi- 
vidual accident policies. The compilation 
shows not only how many so-called “careful 
people” are killed or injured by accidental 
causes, but also how wide is the range of 
causes. 





Arrow Mutual Liability Insurance Company 

At Watertown, Mass., the Arrow Mutual 
Liability Insurance Company has been formed 
to write workmen’s conipensation and golf 
players’ insurance. Its officers are: President 
and treasurer, W. E. Barnard; vice-presidents, 
R. S. Quinby and A. B. Porter; secretary, 
FE. S. Kochersperger; assistant treasurer, A.B: 
Porter. 





Theodore Lyman Dead 

Theodore Lyman, a director of the Hartford 
Fire and also of the Connecticut General Life, 
died at his home in Hartford last week. 
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New Credits of Sprinkler Leakage Con- 


ferences 


The new credits for coinsurance, which 
were agreed upon at the joint meeting of the 
Eastern and Western Sprinkler Leakage con- 
ferences in Buffalo recently, became effective 
on August 13 on approval by the conferences 
themselves. These credits have the effect of 
substantially reducing rates on ‘the larger 
amounts of insurance. By this means it is 
hoped to overcome the present condition of 
underinsurance. 


New Mutual Liability Concern 
A new mutual designed to write employers 
liability insurance in the Hood Rubber Com- 
pany, styled the Arrow Mutual Liability, has 
just been formed and received its license. It 
is patterned on the lines adopted by the At- 
lantic Mutual Liability which performs the 
same functions for the Fore River plant of 
the Bethlehem Shipbuilding Company at 

Quincy. é 


New Kansas Agency 

The Jordan & Trapp General Agency is a 
new Kansas insurance organization scheduled 
to begin business this week with headquarters 
in Topeka. Clarence Jordan and Carl Trapp 
make up the firm which already has the gen- 
eral agency for a company writing one of the 
heaviest automobile lines in Kansas. The 
Jordan Insurance Service will continue in op- 
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of Wettertown.T1.U5 








67th ANNUAL STATEMENT 
JAN. Ist, 1920 
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a re eumeuss 6,711,669.90 
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Net Surplus to Policy- 
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Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot and 
Explosion Insurance 


New York State 
F. F. Buell, S. A. Troy 
E. J. Parmelee, S. A. Syracuse 


New England 
Geo. Shaw, S. A. 116 Milk St., Boston 


Middle Dept. 
E. A. Morrell, S. A. 205 Walnut Place, Phila. 


N. Y. Sub’n and Northern N. J. 
Jas. J. Garland, 514 Eighth Avenue, Brooklyn 
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eration as the local agency for the Inter- 
national Indemnity Company and the Jordan 
& Trapp General Agency will take over the 
business of this company in the State. Mr. 
Trapp has been a field man for the Springfield 
Fire and Marine in Kansas for about eight 
years. The new firm has a general fire agency 
under negotiation. The indemnity general 
agency has fifty active men in the field. Later 
it is expected that the firm will add a general 
casualty agency to its lines. 


Further Cotton Gin Rate Cutting 


Following the action of the fire insurance 
companies doing busines in Texas, represented 
by Trezevant & Cochran general agency at 
Dallas, several of the companies have also an- 


nounced reduced cotton gin rates effective im- 


mediately, these latter companies having also 
filed their schedules with the State Fire In- 
surance Commission. The reductions are for 
general application and are a cut under those 
made on August 25, 1919, by the Hornberger- 
Smith firm of San Antonio, which applies only 
to certain counties of the State. The Horn- 
berger-Smith firm has also notified the com- 
mission ‘that it was preparing schedules to 
meet the cut and would file them within a few 
days. 


Excess Insurance Rule Changed 


The National Workmens Compensation 
Service Bureau has taken a mail vote on its 
Rule No. 10, which prohibits the companies 
from taking excess instrrance from self-in- 
surers, and as a result its repeal has been de- 
cided upon. Fifteen companies voted for the 
repeal while three did not vote at all. Com- 
panies desiring to write such insurance will be 
free to do so as soon as rates and schedules 
are approved by the manual committee. 

The rule was made some years ago when it 
was thought that allowing self-insurers to take 
out excess insurance against catastrophies 
would induce many large employers to be- 
come self-insurers. Conditions have now 
changed, however, so that it is expected that 
the taking of excess insurance will tend to pre- 
vent many employers from insuring in the 
mutuals, and their lines will, at least in part, 
be available to the stock companies. 


Manager of Aircraft Association 


The National Aircraft Underwriters Asso- 
ciation has elected Lieutenant R. J. Smith to 
the post of assistant secretary and manager. 
Lieutenant Smith was a member of the Royal 
Air Forces during the war and was engaged in 
many exciting combats. He has recently been 
connected with the United Aircraft Engineer- 
ing Corporation. 

The National Aircraft Association is now 
composed of all the companies writing ma- 
terial damage on planes and has many applica- 
tions for associate membership. The work of 
gathering data on machines, accidents and 
pilots is progressing rapidly. 
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UNITED BRITISH REINSURES 
Outstanding Fire and Inland Marine Busi- 
ness Taken by Hartford 
The United States fire and inland marine 
business of the United British Insurance Com- 
pany, Inc., of London, has been reinsured by 


the Hartford Fire of Hartford, Conn. Ne- 
gotiations were concluded through the agency 
of Sumner Ballard. 

The United British entered this country in 
1918 to write both fire and marine business. 
The marine department was under the per- 
sonal management of C. P. Stewart and the 
marine inland business was managed by C. P. 
Stewart & Co., Inc. Harold W. Letton was 
United States manager for the fire department. 


Automobile Theft Statistics 

Statistics compiled by the National Automo- 
bile Dealers Association show that there were 
31,349 cars stolen in nineteen “indexed” cities 
of the United States last year, as compared 
with 25,613 in 1918, an'increase of 22.4 per 
cent. 

Of the 31,349 cars stolen in 1919 23,332 were 
recovered, or 74.4 per cent; while of the 25,613 
stolen the previous year 20,203 were recovered, 
or 78.8 per cent. The cars not recovered last 
year were valued at approximately $8,658,360, 
while those not recovered in 1918 had an ap- 
proximate value of $5,400,000. 

Automobile underwriters are hopeful of a 
falling off in theft losses, because of the fact 
that interstate transportation of stolen auto- 
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Insurance Company 


Pierce Building, ST. LOUIS, MO. 
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mobiles is made a Federal offense under the 
Dyer law. Already numerous convictions have 
been made throughout the United States under 
this act. 

General Manager Moock of the National 
Automobile Dealers Association has written 
all district attorneys of the. United States ex- 
tending to them the services of the dealer or- 
ganization in expediting the collection of in- 
formation leading ® conviction for thefts of 
motor vehicles. 


Governing Committee Organizes 

The governing committee of the National 
Automobile Underwriters Conference held its 
first meeting on Thursday of last week at the 
Drug and Chemical Club. R. M. Bissell, pres- 
ident of the Hartford Fire, was elected per- 
manent chairman and Fred W. Koeckert, vice- 
president of the Continental, American Eagle 
Fidelity-Phenix companies, permanent 
vice-chairman. The executive staff of the old 
conference was continued until permanent 
officials can be appointed. 

The situation arising out of the recent auto- 
mobile collision rate cutting in Pittsburgh was 
discussed but no definite action was taken, al- 
though certain recommendations will be made 
to the Eastern conference. It is expected that 
more drastic action may be taken if the meas- 
ures already taken prove ineffective. 


and 


—Meeker-Magner Company, general agents at Chi- 
cago for the General Accident, have developed a simpli- 
fied plan for rating automobiles which does away with 
symbols and codes. 


THE SPECTATOR 


FIRE AND CASUALTY SECTION 


Home Fire ‘and Marine Agents 


Due to the increase in the business of the 
Home Fire and Marine Insurance Company 
in North and South Carolina, Emory M., Pat- 
tello, who formerly covered both States as 
special agent, will now have only North Caro- 
lina, headquarters at Charlotte. Vernon G. 
Weaver has been appointed special agent for 
the company for South Carolina, headquarters 
at Columbia. 

A. C. Eifler has been appointed special agent 
for the Home Fire and Marine for Alabama, 
headquarters at Montgomery. 


Norwegian Atlas of Christiania 


The home office statement of the Norwegian 
Atlas Insurance Company, Ltd., of Christiania, 
Norway, for the year ending December 31, 
1919, makes an interesting exhibit. The Nor- 
wegian Atlas is doing business in the United 
States, its United States manager and general 
agent being the Northern Underwriting 
Agency, Inc., of which C. Steendal is president, 
the marine business being conducted from 56 
Beaver street, New York, while the American 
fire business is managed by Wemple and Com- 
pany, Inc., 15 William street, New York. The 
United States trustee is the Empire Trust 
Company, New York, and Joseph Froggatt & 
Company, Inc., are the auditors of the Amer- 
ican branch. 

As of December 31, 1919, the company’s 
home office balance sheet shows assets aggre- 
gating $6,761,604, its paid up capital being $1,- 
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608,505. On the same date the company’s 
marine fund stood at $1,917,527; its fire fund at 
$168,871; its miscellaneous fund at $15,009, and 
its reserve fund at $404,663. Other items listed 
among liabilities were the following: Divi- 
dend reserve fund, $13,405; unclaimed | divi- 
dends, $1131; pension fund, $15,114; due to 
other insurance companies, $2,196,404; sundry 
creditors, $255,735; dividend (ten per cent), 
$160,850, and directors’ fees, $4290. The profit 
on the year’s transactions amounted to $209,- 
977, of which $160,859 was used or held for 
dividends ; $41,095 was added to reserve fund; 
$2832 was added to the pension fund, and 
$4290 constituted directors’ fees. 


The board of directors consists of B. With, 
managing director of the Kristiania Folke- 
bank; H. Krogh-Hansen, shipowner; Karl 
Johan Wiese, barrister; Axel Wilhelmsen, 
cand, jur.; Harald Stange, managing director. 

The Norwegian Atlas has a London branch 
in charge of Fenwick, Sheard and Company, 
Ltd., agents, with D. Mackintosh as under- 
writer; a United States branch as above men- 
tioned, and also maintains agencies in Sweden, 
Denmark, Holland, Belgium, France, Algeria, 
Tunis, Alexandria, Cyprus, Mauritius, South 
Africa, Barbados, Brazil, China and Australia. 

The United States branch as of January |, 
1920, reported assets of $1,782,629, with a sur- 
plus to policyholders of $962,223, its American 
premium income last year having amounted to 
$1,613,847, with very low loss and expense 


ratios. 
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AUTOMOBILE AND 
MARINE INSURANCE 


E. U. Richards Resigns from National 


Automobile Conference 








E. U. Richards, secretary of the National 
Automobile Underwriters Conference, has re- 
signed and will go with the Ohio Valley Pub- 
lishing Company of Parkersburg, W. Va. The 
company is a large printing concern which 
handles a great deal of insurance business and 
has for several years gotten out the rate 
manuals and tariffs of the various Western 
bureaus. 

Mr. Richards has served the insurance busi- 
ness in an exceptionally capable manner for a 
number of years. He gained his first experi- 
ence with the Ohio Valley Inspection Bureau 
and in I91I1 went to the National Board of 
Fire Underwriters as engineer. Some years 
later he was made secretary of the Eastern 
Union, where his work attracted such favor- 
able attention that he was appointed assistant 
manager of the National Board of Fire Under- 
writers. He had been there only a short time 
when he was elected to the position from 
which he has just resigned. 


New Hendon Chubb Agency 

The Chubb & Sons Underwriting Agency, 
Inc. of Jersey City, N. J., with Hendon 
Chubb as agent, has been chartered in the 
office of the Secretary of State to represent 
insurance companies in the sale of insurance 
and underwriting companies in operating an 
underwriting business. The concern has a 
capitalization of $100,000 which is divided into 
1000 shares at $100 each at par, while the 
amount that will be devoted to the starting of 
business is $1000. The incorporators and the 
number of shares held by each are Hendon 
Chubb, eight; Alfred F. Conway, one, and 
Engene H. Vandenburgh, one. 


Resigns From British and Foreign Marine 

John Davis, chief underwriter for the 
British and Foreign Marine of Liverpool for 
the past twenty-nine years, has resigned after 
fifty-two years of service. He was considered 
as one of the best underwriters in Liverpool 
and had served several terms as chairman of 
the Liverpool Underwriters Association and 
also as chairman of the Liverpool Committee 
of Lloyds Register. 


Yokohama Goes to Neil Pearce & Co. 

R. N. M. Pearce, president of Neil Pearce & 
Co., Inc., of New York, has recently returned 
from a trip to Japan during which he secured 
Power of attorney from the Yokohama Fire 
and Marine Insurance Company, Ltd., for the 
latter’s marine business. The office of the 
American Merchant Marine formerly had 
charge of this branch of the Yokohama’s busi- 
hess, j 
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Merchant Marine 


Under Examination 


American Company 


The American Merchant Marine Insurance 
Company of New York, of which C. P. 
Stewart is president, has recently stopped the 
writing of new business and is under examina- 
tion by the New York Insurance Department. 
Although the examination is not completed the 
Department has given out the following state- 
ment regarding the affairs of the company: 

The American Merchant Marine Insurance 
Company of New York is now under investiga- 
tion by the Insurance Department, which, 
recognizing the generally serious condition ex- 
isting in the marine insurance business, has 
been in touch with the company for some con- 
siderable time past. 

Recent developments have been such that 
the company has concluded to discontinue the 
writing of new business, reinsure its outstand- 
ing fire risks, arrange for a speedy collection 
of recoveries from reinsurers and settle the 
matured obligations, to the end that its busi- 
ness and affairs may be adjusted in a manner 
best protective of policyholders’ interests. 
The company has substantial assets of a liquid 
character in addition to large credits from 
other companies liable under contracts of re- 
insurance. The Department is not prepared at 
present to make public a financial statement 
of condition, but through its examining force 
is exercising close supervision of all transac- 
tions of the company and at a later date will 
give further publicity to important facts in 
connection with the company’s affairs. 


Merchants and Shippers Makes Favorable 
Statement 

As of June 30, last, the Merchants and Ship- 
pers Insurance Company of New York makes 
a financial statement showing assets amounting 
to $524,198, with a capital of $200,000 and a 
net surplus of $273,872, giving it a surplus to 
policyholders of $473,872. 

The principal items among the assets are 
bonds owned, $341,750; investment in real 
estate (South William Realty Corporation), 
$95,000; cash, $38,558, and net amount due 
from underwriters, $38,538. The principal lia- 
bilities are the unearned premium reserve, $11,- 
411, and the loss reserve, $47,695. Robert E. 
3inger is now president of the Merchants and 
Shippers; Samuel L. Martin is vice-president 
and secretary, and Millard F. Waltz, Jr., assist- 
ant treasurer. 


Types of Property Insurance 
Insurance as an institution has existed for 


centuries. It originated as a result of the 


necessity for protection against the losses in-. 


curred in trade and commerce. Income Pro- 
tection is comparatively new and has grown out 
of the tremendously complex needs of our 
present-day highly developed civilization and the 
hazards of present-day living. Crowded streets 
and congested traffic, railroad travel, electricity 
and the automobile are only a few of the things 
we have in our everyday life as a constant 
danger to life and limb, and while science has 
made wonderful strides in its efforts to combat 
disease, it has done no more than to trail be- 


hind, because new diseases and new dangers to 
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life and health from sickness are continually 
developing. 

Property insurance has long been established 
as a recognized necessity. A man protects him- 
self or his business against property loss with- 
out hesitancy. Life also thor- 
oughly established as a highly necessary pro- 
tection. Yet neither of these forms of insurance 
contemplate more than one loss. Property can 
be destroyed but once—there may be partial 


insurance is 


destruction, in which case it is repaired or re- 
placed and insured again, but once destroyed the 
loss is complete and it does not exist for any 
further loss. In life insurance death is surely 
certain—but it comes but once. 

But in the course of a lifetime every indi- 
vidual is likely to suffer from accident or sick- 
ness or both, not once but many times. And 
every time means a loss which cannot be re- 
stored. No power on earth can bring back lost 
time or restore a lost eye or mangled limb. 
For every physical setback—every accident or 
illness—there is a corresponding loss. It always 
expense and it almost 
Nor can the 
“catch 


means an increase in 
always means a loss of income. 
individual who has suffered such a loss 
up” again, because what he has really lost has 
been time—and time lost is lost forever. 

Accident and health salesmanship is sales- 
manship of a high order. To be a successful 
solicitor for accident and health insurance is 
to be a highly trained specialist. Do not, 
however, get the idea that because this is so 
the work is difficult or it is hard to make a 
In the first place, the field is un- 
limited. In no other line of selling are 
“prospects” more plentiful. When it is con- 
sidered that some salesmen carry expensive 
samples, travel long distances and pay heavy 
expenses just to call on one prospect, think 
what it means to have something to sell that 
practically every employed person needs and 
whom you have an opportunity to convince 
that they want.——The Coordinator (Massachu- 
setts Bonding). 


success. 


Why Are You in the Business? 


Why are you selling accident and health in- 
surance? 

The reason may be so obvious to you that 
you may wonder why the question is asked. 
You are selling it because of the money—the 
commissions—you are making from it. Quite 
true. But is that the real reason? Of course, 
you say: you are in the business for what you 
can make out of it. Yes, but there are things 
you wouldn’t attempt to sell, even though they 
do pay large commissions. You would not be 
satisfied to take your customer’s money unless 
you had the feeling that what you gave him 
for it was something of value and merit. 

The real reason is, therefore, that you be-- 
lieve in your own mind that you'are doing the 
person to whom you sell a valuable service, 
that you are giving him more than value re- 
ceived for the money he pays over to you and 
that you rightly earn your commission by the 
service which you render. Under no other 
circumstances can you feel that there is a 
proper ground-work for your’ success as under 
no other circumstances is there justification 
for recognizing that full value is received for 
the value given—The Coddinator (Massa- 
chusetts Bonding). 
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Life Insurance 
Salesmanship Aids 


FOUR BOOKS BY AN EXPERT 


“BUSINESS INSURANCE” 


By Forbes Lindsay 


A Concise Description of the Adaptation of Life Insurance 
to the Protection of Corporations, Business Firms and Individ- 
uals; 


This is a book designed to aid the agent in acquiring the 
ability to formulate plans to meet the needs of business firms 
and corporations for protection. 


Business Insurance Principles Illustrated by Typical Ex- 
amples drawn from Actual Experience. 


Price, in flexible binding, $1.50 per copy. 


“PRACTICAL POINTERS” 


Author of ‘‘Efficiency,’’ ‘‘The Psychology of a Sale,’’ Etc. 


The chapter titles include Efficiency; The Efficient Agent; 
Life Insurance as a Vocation; To the Beginner; Purpose; That 
Blockhead Word; Habit; System; Prospects; Policy Illustra- 
tions; Competition; Delivering the Policy; Settlements; The 
Blues; The Viewpoint; Waste; Sentiment in Business; Pointed 
Policy Presentation; Luck; After Hours; Telling Talk. 


Surely a book of 128 pages of real ‘‘Practical Pointers,” 
handsomely bound in flexible leather, is worth $1.50 to you? 
Wouldn’t one good suggestion, which would enable you to 
secure an application, be worth more than this? The sooner 
you have this book, the better it should be for your bank ac- 
count. Write for it today. 


Price, $2.00, in green flexible binding. 


“EFFICIENCY ”—NEw EDITION 


Two large editions of this work having been exhausted, the 
author has revised the book, making it more forceful in many 
respects. 


The work comprises Practical Lessons in Life Insurance 
Salesmanship as Evolved from the Practice of Forbes Lindsay, 
a Life Insurance Manager. Ten Chapters covering the whole 
range of fitness producing Efficiency. 


Price, flexible binding. .$1.25. 


“THE PSYCHOLOGY OF A SALE” 


By the same author—Treats of the mental process involved 
in a sale, handled in a practical manner with a strict avoidance 
of fanciful theory. 


Price, flexible binding. .$1.25 
WRITE FOR DESCRIPTIVE CIRCULARS 


Price, Stiff Paper, $1.00 


Price, Stiff Paper, $1.00 
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FIRE INSURANCE 


NEW YORK SURVEYS 


Fire Insurance and Failures.—The steady 
increase in the number of failures is an in- 
dication, first, of a slowing up in business 
and an increased moral hazard in fire in- 
surance. The failures this year involve four 
times the amount of liabilities of one year 
ago. This is sufficient to give an under- 
writer a clue. 

New York City Premiums.—The fire in- 
surance premiums in the boroughs of Man- 
hattan and Bronx, New York, amounted to 
$21,499,613 in the first half of this year, ac- 
cording to reports to the Journal of Com- 
merce, as compared with $13,928,993 in the 
corresponding period of last year. 

Valuation $110,000,000 and a Volunteer 
Fire Department.— Well,” remarked 
when the above facts were printed in regard 
te the city of Wilmington, “fire prevention 
or protection, call it what you will, has a 
long way to go when that amount of prop- 
erty is entrusted to the tender mercies of a 
volunteer fire department.” 


The Good Old Days.—There came into 
our hands this week a copy of the Jersey 
City lire Insurance Company’s Instructions 
and Regulations published in 1864 for the 
benefit of their agents. Of course, in such 
a document there are many interesting 
things, but we picked out one paragraph 
which will arouse as many tender remini- 


we 


scences as:any other perhaps; that para- 
graph deals with the securing of the rate. 
The instructions state that it is a difficult 
matter for the company to fix rates suitable 
for all their agencies, therefore, they are 
compelled to leave much to the discretion of 
the agent. These, certainly, were the good 
old days. There are some who would 
like them back again. 

The Double Patrol and Fire Prevention.— 
The rapid extension of the double, and prob- 
ably in due time the adoption of the triple, 
patrol means to the community an increased 
expense for fire protection. We have 
desire to even intimate that the reform is 
not a good one; it is, but may it not be 
somewhat helpful to those who believe in 
fire prevention if they stress the fact of the 
increased cost for fire protection? In this 


no 


Op 
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be brought to bear on plac- 
on prevention rather than 
all, the pocket nerve still 


Way pressure may 
ing the emphasis 
protection. After 
ranks as the most sensitive of the human 
organism. 

The Scottish Courts.—Size is not import- 
ant if you have the right thing. A recent 
instance of this has come to the front in dis- 
cussion of Workmen’s Compensation in 
Great Britain, where it has been pointed out 
that the decisions of the Scottish courts are 
generally apt to prevail when a case goes 
to the highest courts and there is a conflict 
between the Scottish and English courts. 

The Match.—This 
to carry a bad name for starting fires in 
Thus, at 


useful device appears 


whatever country you turn it up. 
a recent inquest in London it was testified 
that in the opinion of the witness one-third 
to one-half of all the fires reported to him 
were probably caused by the careless throw- 
In addition thereto 
against smoking 


ing away of matches. 
there was a constant struggle 
in factories, the witness declared, all of which 
is true in our country. 


A Bit of Statistics—Recently the National 
Board of Fire Underwriters published the 
combined figures for 1917-1918 of the fire 
premiums written, the losses incurred, and 
the percentage of the loss to the premium. 
The board also published the same statis- 
tics for the year 1919. There is one inter- 
esting view of this which may be noted. 
It is conceded that a loss ratio of fifty-five 
per cent is not an undue one for the business 
of fire insurance. If we take the tables of 
1917-18, and those states where the loss ra- 
tio is fifty or more, we get the following 
results: In 1917-18 there were twelve 
states and one territory (Alaska) which had 
such a loss ratio; just above the fifty mark 
was West Virginia, and the highest was 
Minnesota, due to the forest fires, where it 
reached over 101 per cent. The total pre- 
miums written by this group of thirteen was 
$170,000,000, and the losses incurred were 
$104,000,000. This was twenty-four of the 
total fire premiums and thirty-one per cent 
of the total fire losses incurred to the grand 
total of each group. In 1919 the results are 
somewhat better, decidedly, in fact, because 
only three states and Alaska have a loss 
ratio above 50, the highest being sixty-three 
plus, for Montana. The premiums written 
were $28,000,000, and the losses $15,700,000, 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’l Mgr. 


Fire Insurance 


The 


premiums written were only six per cent of 


using round numbers in both cases. 


the total and the losses only nine per cent. 
If we unite the three years, we find that 
those in the group exceeding fifty per cent 
ran a loss ratio of just over sixty 
and inasmuch as this included the 
loss of 100 per cent for Montana due to 
forest fires, it is not a bad showing. 


A Doubtful Name for a Small Loss. It 
is surprising that for a very small sum of 
money in connection with a loss the claim- 
ant frequently develops by his attitude such 
an unfavorable opinion as to make him a 
doubtful insurance risk from that time for- 
yet it is evident that certain insured 
are that they jeopardize 
their standing with insurance folk on a very 
small settlement. Their brokers should cau- 
tion them strongly in regard thereto. 


per cent, 
excessive 


ward, 


so. short-sighted 


Decline of Moral Hazard.—The shortage 
of structures, both for business and housing 
purposes, requires no emphasis, yet from an 
insurance point of view there is another side 
to the problem which is not by any means 
wholly bad. The change which is going 
on whereby dwellings which were a decided 
drug on the market are now being taken 
up for occupancy is a most wholesome de- 
velopment and means a stabilizing of such 
properties for many years tocome. It seems 
reasonable to suppose that so far as_build- 
moral hazard will be 


ings concerned 


practically absent for many years. 


are 


Electric Welding—The development of 
this type of welding which has come before 
some of the insurance bodies for considera- 
tion in connection with devices is, of course, 
a process which received a great impetus ow- 
ing to the war. It is interesting to note in 
connection therewith that Lloyds Register of 
Shipping have adopted rules in connection 
with the subject. This high approval of it 
will go a long way to remove doubts in this 
country and to settle the question in its favor 
by insurance folk. 


Our Ancestors.—The colored gentleman 
in his sermon called attention to the fact 
that we should be very careful of our living 
because of our ancestors who would come 
after us. Perhaps it is not the exact thought 
in mind, but we believe we detect the influ- 
ence of bi-centennialism in some of the ad- 


vertisements which are adorning the press. 
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POCKET STATISTICS 


Relating to the Insurance Business 
THE SPECTATOR COMPANY 


Has issued its standard annual statistical publications as follows: 


THE FIRE INSURANCE POCKET INDEX, showing the condition of 
the principal stock fire insurance companies in comparative form 
for ten years. Now Ready. 

THE LIFE INSURANCE POLICYHOLDERS’ POCKET INDEX, 
showing the financial condition and business transactions of Ameri- 
can and Canadian life insurance companies in comparative form 
for five years. 

POCKET REGISTER OF LIFE ASSOCIATIONS, showing the condi- 
tion and business stipulated premium assessment and fraternal 
associations; comparative tables for five years. 

THE POCKET REGISTER OF ACCIDENT INSURANCE, showing 
the condition and business of stock and assessment accident in- 
surance companies and associations transacting personal accident 
insurance; comparative tables for five years. 

THE HANDY CHART OF CASUALTY, SURETY AND MISCELLA- 
NEOUS INSURANCE COMPANIES IN AMERICA, showing 
detail condition and business of about 100 companies transacting 
various classes of business in comparative form for ten years; 
also additional table listing 184 companies not writing multiple 
casualty lines, or whose operations are more limited, showing 
one year’s figures only. 

The above publications contain the statistics of the companies, compiled from 
official reports, and include the transactions of 1919. The tables are made up in con- 
venient pocket form, having serviceable manila covers, and are invaluable to insurance 
men of all classes for ready reference. ‘These publications are frequently spoken of as 


“Spectator Charts,’’ and have become standard authority because of their trust- 
worthiness and the convenient manner in which they are made up. 


PRICES 


50,cents 


In Manila Cover 
$1.00 


In Flexible Pocketbook, - 


THE SPECTATO 


GHICAGO OFFICE: 
INSURANCE EXCHANGE, 


R COMPANY 


135 WILLIAM STREET, 
NEW YORK 








New, Improved and Greatly Enlarged Edition of 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
Members, Insurance Society of New York 





3200 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 


A Complete Text and Reference Book for 


Fire Insurance Inspectors and Underwriters, Students, 
Firemen and Others Interested in Fire Prevention 


Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 
Chemicals and their Hazards Described 
Manufacturing Processes & Special Hazards Listed 


Alphabetically Arranged—Printed on Thin Paper—Bound 
in Flexible Covers—Just the Book for the Under- 
writer in Office or Field 


PRICES 


Flexible Binding, $5.00 
De Luxe édition, thumb indexed, $6.50 


THE SPECTATOR COMPANY 
PUBLISHERS 


NEW YORK 


CHICAGO - - - =- = = - 














HOME LIFE INSURANCE CO. 
NEW YORK 


The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, NEW YORK 














THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society of Women in the World 


A **Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,000 

The Reserve Fund is more than $13,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 
Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 


eneral Accident 


FIRE AND LIFE 


Sy. 
ge ASSURANCE CORPORATION, Ltd. 
FREDERICK RICHA.2DSON, United States Manager: 


GENERAL BUILDING - 4TY & WALNUT STS. 
PHILADELPHIA 






















Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
V. A. YOUNG, Supreme President, LAWRENCE, KANSAS 














HOW TO ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 


officially interested in local mutua! building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 


tionsfrequently asked about such organizations, and their answers. 
This bookis substantially bound in cloth, with gold title. 
PRICE $2.00 PER COPY 
Orders and remittances should be sent to 
THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange New York . 
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Thus, for instance, one company sets forth 
the fact that Sir Walter Scott, Baronet, was 
first Governor and President. All will admit 
that this was something to brag about. 
Does not this give us a suggestion which 
ought to be availed of by some of the new 
companies which are now starting in business? 
Just think of the value it would be for the 
Omnibus Company to announce President 
Rudyard Kipling, and if he did not do much 
work, just think what advertising that would 
be. Our American company might take, 
who shall we say? Rupert Hughes? Or 
perhaps Harold Bell Wright? The matter 
is worth thinking of in connection with the 
organization of new companies. 


CHICAGO AND THE WEST 

C. F. Sturgeon Leaves Chicago Board.— 
C. F. Sturgeon, inspector for the Chicago 
Board of Underwriters, has resigned and 
accepted a similar position with Critchell, 
Miller, Whitney and Barbour. 

R. C. Hosmer Proposed for Secretary.— 
Robert C. Hosmer, State Agent for the 
Phoenix of Hartford in Illinois, is being 
groomed for Secretary of the Fire Under- 
writers Association of the Northwest. 

M. D. Looney Promoted.—M. D. Looney, 
Superintendent of the Survey Department of 
the Western office of the Hartford Fire, has 
been appointed General Adjuster for the 
same company, succeeding J. J. Purcell, re- 
cently appointed Western General Agent 
for the Federal and the Sterling. 

Programme Committee Appointed.—The 
committee appointed for the purpose of 
preparing a programme for the annual meet- 
ing of the Western Union, to be held at New 
London, Conn., September 14 and 15, con- 
sists of Messrs. Ingram and Lerch, of the 
Great American, George H. Bell, Charles 
Lyman Case, W. A. Chapman, George W. 
Law, Frank Lock and C. A. Ludlum. 


BOSTON AND VICINITY 
Michigan Company Comes East.—The 
Peninsular Fire of Grand Rapids has been 
admitted to Massachusetts, with R. S. Hoff- 
man and Company as Boston representative. 
Boston Fire Statistics —Boston fire pro- 
tective department returns for the first six 
months of 1920, 


showed an increase of 
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John E, King, Pres. 
Orrin C. Lawrence, Treas. 


King, Alley and Lawrence, Inc 


Underwriters 


136 William Street 
New York 


Acceptable risks solicited 1n all parts of the 
United States, Canada and Cuba 





B. J. Alley, Vice-Pres. 
John B. Sirich, Sec’y 

















The pre- 
The 


first time, if 


nearly $1,250,000 over last year. 
mium receipts aggregate $5,898,336. 
Home Underwriters for the 
memory serves, took first place with $155,- 
oog, the Royal, usually the leader, ranking 
second with $152,119. The Globe and 
Rutgers, a newcomer to the big four, came 
next with $149,844, with the Commercial 
Union fourth with $144,811. 


G. V. Lawry Goes to Seattle 

George V. Lawry, who has acted as secre- 
tary in Salt Lake City for the Board of Fire 
Underwriters for the past ten years, has re- 
signed to take up a special agency with the 
Hartford Fire at Seattle. 

Mr. Lawry is an insurance man of recog- 
nized ability. He started with the Board of 
Fire Underwriters in San Francisco fifteen 
years ago. After a short time he was trans- 
ferred to Vancouver, B. C., after which he 
came to Salt Lake. 





A. H. Grupe Resigns 
A. H. Grupe has resigned as automobile 
manager at the home office of the American 
Eagle, the Continental and the Fidelity Phenix 
Fire Insurance companies of New York. 


Secures Metropolitan Agency of Union Fire 

The R. B. McFalls Company of New York 
has been appointed agent in the metropolitan 
department for the Union Fire of Paris, The 
company has unusual suburban facilities and 
already represents ten companies in such ter- 
ritory, being also metropolitan and suburban 
manager for the Fire Association of Phila- 
delphia. 


Fire Company Stock Quotations 


Following are quotations prepared by Bioren 
& Co., bankers of Philadelphia, on the stock 
of some of the more important fire companies: 


Par Last Sale Date 

PINGHOE 6 cidipe sc ceacdeas $ 10 193% July 23, 1920 
American Fire......... 100 91% Feb. 4, 1914 
County Fire Ins. Co.... 100 125 Mar. 5, 1913 
eee 10 6 Mar. 14, 1915 
Fire Assn. of Phila..... 50 320% July 7, 1920 
Franklin Fire... <0<c<0« 25 60 April 5, 1916 
Girard Fire 

Ins. Co. of No. Am..... 10 29 July 16, 1920 
Ins. Co. State of Pa.... 100 91 June 30, 1920 
Lumbermen’s .......<- 25 105% Nov. 26, 1919 
Mechanic? ...6.cncess 25 52%4 Mar. 3, 1920 
Pennsylvania Fire...... 100 470 Jan. 10, 1917 
People’s Nat. Fire...... 25 20 April 28, 1920 
OMUNOO LS, foes cs acanoes 50 60%4 April 30, 1919 
United Firemens....... 16 11 Dec. 10, 1919 


—At a meeting of creditors of Scott & Blackmer, 
to be held August 20 in Oklahoma City, 
pected that a second 
cent will be declared. 


it is ex- 
dividend of probably 10 per 








INCORPORATED 1911 


Cc : T Y COMPANY, 


INCORPORATED 1870, 


INCORPORATED 1851. 








NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


INSURANCE 


CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


NET SURPLUS $160,473.14, 


PITTSBURGH, PA. 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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Once More It 
LEADS THEM ALL IN KANSAS 





Of eighty-seven old line Life Insurance companies writing 
ordinary business in Kansas during 1919 official advices from 
the State Superintendent of Insurance again demonstrate the 
choice of the people of its Home State to be 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 
WICHITA KANSAS 


Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 











MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 





Policies Issued on the Weekly Plan Only 
‘‘Our Record is Our Reputation” 





W. A. JOHNSON, Pres. J. A. WALKER, Secy. 


Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 

















MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do ree want to secure a General Agency for yourself? If eo; 
read t 


we’ WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insuranre Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the Insured at the rate of 
$50 PER WEEK during suc ore’ but not to exceed 52 weeks 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the riod of disability. Can insurance do MORE? 
pat HY should any man be satisfied with a policy that would do 
eas 

Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 
ee Michigan, Ohio and the District of Columbia. 

ess 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 
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GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 





Agents who are Expert are invited to communicate with us — 


United States Head Office 431 Insurance Exchange, Chicago 




















Cuicaco OFFICE 
Insurance Exchange 


TRUST ESTATES 


By W. J. SmncLarr 


THE SPECTATOR COMPANY 





Well-to-do men frequently have their minds burdened with the necessity of making 
some fitting provision for those who will survive them. A leaflet published by The 
Spectator Company entitled ‘‘Trust Estates’ sets forth convincingly the methods 
and advantages of creating a trust fund with a life insurance company to provide an 
annual income in the future. A real business producer. 

Prices: a copy, 15 cents; 50 copies, $4,00; 100 copies, $6,00; 500 copies, $20.00; 
1,000 copies, $35.00; 5,000 copies, $150.00; 10,000 copies, $250.00. 


135 William Street 
New Yorr 











Kristiania Shipping, Insurance and Trading Co. A/S 








KRISTIANIA 


(27, Karl Johansgate) 





LONDON, E. C. 2. 


(65, London Wall) 


Manager (Insurance Branch): H. C. O. Sidney 


Insurance and Reinsurance Managers and Brokers 


Facultative Reinsurance and Obligatory Treaties Negotiated 


ie ot KRISTIANIA 
TELEGRAMS:) «pRQUTING AVE.,’? LONDON 
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GALVESTON SURVEY REPORT 


Some Bad Conditions Found by Inspector 
Frank Soape 

In a report made by Frank Soape, chief fire 
inspector of the State Fire Insurance Com- 
mission of an inspection of the city of Galves- 
ton, he states that the electric wiring of many 
of the houses of that city was found to be 
dangerous and in practically ninety per cent 
of the risks defective wiring was found when 
the “National Code” is considered. The city 
has an electrical inspector who is without au- 
thority to act, and Inspector Soape recom- 
mends that every effort be made to secure the 
adoption of an electrical ordinance that will 
reinedy this condition. 

A survey of the motion pictures shows that 
Galveston is without any ordinance regulating 
these houses and in several instances inade- 
quate exits were provided. Booths were found 
in dangerous condition, “and operators were 
negligent and inefficient due to the fact that 
they are not required to stand an examination,” 
according to Inspector Soape’s report. 

Continuing in the report Inspector Soape 
states: “Such mercantile establishments as 
require gasoline for different purposes are 
using unapproved cans in many inStances, and 
in some instances more than the five gallons 
allowed. The fact that the unapproved cans 
were found was explained by the city fire 
marshal, who stated that the dealers of Galves- 
ton could not secure the approved cans. It is 
the belief of your inspectors that this might 
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THE SUPERIOR 
FIRE INSURANCE CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 
EDWARD HEER, Sec’y & Treas. 





Why not make room in your 
agency for a conservatively-man- 
aged, medium-sized American 
Company whose indemnity, treat- 
ment of agents and assured, will 
bear inspection for nearly half a 


century? 

Capital. .......5.«. $500,000.00 

Surplus to Policy 
Holders......... $981,011.90 

ee $2,644,765.88 
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be remedied by furnishing to the city fire 
marshal a list of such dealers as manufacture 
these cans, with the request that he inform the 
hardware merchants of these manufacturers 
with the request that they provide such ap- 
proved cans for the use of those mercantile 
establishments that require gasoline in their 
business. 

“A casual observation of the town 
lead one to believe that the City Commission 
could institute condemnation . proceedings 
against quite a number of owners of buildings, 
both in the residence and business districts. 
This would tend to give the city better pro- 
tection in the prevention of the spread of fire. 
It is understood that such proceedings have 
already been instituted in a few cases as a 
result of this inspection and if this work is fol- 
lowed up as closely as is necessary the town 
will be in much better condition.” 


would 





To Review Louisville Situation 

A call has been issued for a joint meeting 
of the executive committee of the National 
Association of Insurance Agents and the asso- 
ciation’s conference committee for Thursday, 
August 26, to consider the facts in the contro- 
versy which has arisen between the Louisville 
Board of Fire Underwriters and the Firemens 
Insurance Company. 





F. S. James & Co. Rearrange Field 

Fred S. James & Co. of New York and 
Chicago, United States managers of several 
foreign companies, have appointed O. P. Rush 
of Kansas City as their field representative in 
Missouri, Nebraska, Kansas and Oklahoma, the 
business done in the territory handled by M. P. 
Vore having grown to such an extent as to re- 
quire its division, as above. 


For Fire Convention at Des Moines 
Fire insurance men who expect to attend 
the National Convention at Des Moines, Oc- 
tober 20, 21 and 22, are urged to make their 
reservations early. A. J. Verran, 907 Register 
and Tribune buifding at Des Moines, is chair- 
man of the hotel committee and communica- 
tions should be addressed to him. Headquar- 

ters will be at the Fort Des Moines hotel. 





State Agent of National Union 
David H. Moore has been appointed special 
agent of the National Union in Western Penn- 
sylvania. He was at one time in the Western 
department of the Great American. 


——$—————— 


—Fire losses and the cost of fire prevention in the 
$450,000,000, or 
of gold, 


States amount annually to 
more than the total American production 
silver, copper and petroleum in a year. 


United 


Synder Agency of Philadelphia has 


—The W. J. 
Liberty Insur- 


resigned the agency of the National 
of America. 


ance Company 


—The Underwriters Adjusting Company will open 
September 1 in Peoria, Ill. The office 
Richmond. 


a branch on 
will be in charge of S. L. 
Griswold of Eau Claire, Wis., has been 


—J. B. 
appointed inspector and rater by the Wisconsin In- 


Inspection Bureau. 


surance 
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Fire Insurance 


How the Three-Fourths Value Clause 
Works in Kansas 

Frank L. Travis, Kansas Insurance Commis- 
sioner, has asked W. C. Hodges, manager of 
the Kansas Inspection Bureau, to explain how 
the fire insurance companies provide any credit 
for the application of the three-fourths value 
clause to fire policies. According to the filings 
of the companies with the Kansas rate bureau 
and the interpretation of the rule by the In- 
surance Department the companies reduce 
their liability and increase the rate at the same 
time with the application of the three-fourths 
value clause. 

The certain 
classes of risks and in cities of certain ratings. 
It just happens that in Kansas these classes 
and towns make up a considerable insurable 


clause is applicable only to 


business and the premiums are quite large. In 
his letter to the bureau Mr. Travis points out 
that a man has a stock of goods worth $1200, 
takes out insurance for that amount and pays 
the premium on that amount, according to the 
schedules. As a matter of fact he obtains in- 
surance for only $coo. The same rate is ap- 
plied on other risks of the same value in other 
points where the three-fourths value clause is 
not applied under the schedules filed with the 
department. 

There does not appear to be any credit 
allowance by the companies either in the rate 
or a reduced amount of insurance under the 
rule as it is applied in Kansas. The Insurance 
Department has asked the bureau to make a 
showing of how it proposes to apply any credit 
for the use of the three-fourths value clause 
and to show any rule in the schedules for the 
application of an extra charge where the three- 
fourths value attached to the 
The 
department believes that there is a discrimi- 
nation in rates or the value of the policy in 
this condition and desires to know the views 


clause is not 
policy under the same circumstances. 


of the bureau and the companies relative to it. 


Office Building Fires 
A fire in a bank building in New York, 
which caused several thousand dollars damage, 
was reported recently in the daily papers. It 
is understood that the fire started among bales 
of waste paper. The hazards of office build- 
ings are briefly described in the new edition of 
Fire Insurance Inspection and Underwriting, 
by C. C. Dominge and W. O. Lincoln, pub- 
lished by The Spectator Company, as follows: 
Office Buildings (fireproof)—The main 
features are the height, protection of -iron- 
work and floor openings. Many losses have 
occurred, to old records and files kept in wood 
cabinets, or lockers in rooms where boys go 
to lounge and smoke. Recommend all-metal 
constrtiction for lockers. If restaurant or club 
in building, inspect carefully for setting of 

range. Excellent insurance risks. 


—License to do business in Texas has been issued 
to the Fidelity Fire, of Sumter, S. C. This company 
has a capital stock of $200,000, with 
$87,914, and will be 
| re 

—Keokuk, Iowa, has just been re-rated, 
in a slight increase. 


a surplus of 
represented in Texas by the 
Jalonick agency at Dallas. 


resulting 
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eC eri ars See eee ene ee 
THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILIFY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





Established ° 1869 
OF LONDON 


LONDON GUARANTEE & ACCIDENT 60, Ltd, °enavanp 


Head Office: CHICAGO, ILL. P. W. LAWSON, Gereral Manager 





F. J. WALTERS, Resident Manager, 55 i Ae” New York. 


STOK yi ne ow &Ss 
iy esident qi 434’ Walnut Street, Philadelphia, Pa. 
ELMER Pig LORD & Con Resident Managers 145 Milk Street, Boston, Mass. 








Reserves and Surplus to Policyholders COMBINATION 






$1,950,000.00 ONTRACTS 
jan = 
N Ll F . - HEALTH 


os Bn. irngeawonll 
INSURANCE CO. a DOUBLE’? DEATH 
nega 


Northern Life Building 
SEATTLE, U. S. A. 


BY ACCIDENT 
Loss of Hands, Feet 





yes 
Permaner t Disability 
Benefits 


Monthly Indemnities 





HOME OFFICE, SEATTLE, U.S. A. 
Reliable Representatives Wanted _* ckness cr Accidcit 


D. B. MORGAN 


President 


























For men’s suits, 
a tailor; 
For building plans, 
an architect; 


For an operation, 
a surgeon; 
For women’s clothes, 
a modiste; 
For automobile insurance, 


THE OHIO CASUALTY INSURANCE CO. 


A specializing company 
insurance.” 
B. D. Lecklider, President 
Howard Sloneker, Sec’y and Mgr. 


HAMILTON, OHIO 


offering “the best in automobile 





Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 


aba ‘fi guenemtesion, a aot po gp ga to 

our family in event of death or to youre 

Annuities Certi icates ; elf in cancel disability or old age. eal 
Life Certificates 10 year Pi Whole Life and Endowment Plan. 


. A . ° . teei tece 
Combination Sick, Accident Annuity fon ‘against loss of 
it Gertificat of "Accident “and. a 

oO I a 
and Funeral Benefit Certificates jAccident and a 
on rye from any cause. 


ID TO MEMBERS, JULY 1, 1917, $852,234.97 
as ANNUAL RESOURCES $500,000.00 














An up-to-date progressive association possessing the strong features of 
adequate rates omen Experience Table of Mortality, 4 per cent) and 


1 Manage 
INSURANCE IN "FORCE $15, 000,000. 00 MONTHLY INCOME ANNUITIES 








‘ Would you like to represent a life company in its 
home state where you will have back of you the in- 
fluence and interest of the biggest men in the com- 
munity? 

If so,.communicate with 


CLINTON C. WHITE, Secretary 
Puritan Life Insurance Company 
Providence, R. I. m 


A direct contract with the Company. General Agent’s Commissions. 


THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in IIlinois still open. Will 
be pleased to hear from anyone interested. 














NORTHERN INSURANCE Co. 
. OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


OSEPH K, Speolal Agent GUSTAVUS B. HOLT, Special Agt 
oT ts De Bee ae 73 Kilby Street, Boston, Mass. 


W. P. RAY, Special Agent FRANK G. ee 
Terre Haute, Ind, 720 Racine i neord Milwaukee, Wis. 


ERIK LINDSKOG, Special Agent 
Special Agent TW Lake Bt Mianeopali, Mins 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 


Cc. C. CRAND. 
Cambridge Springs, Penn. 




















ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 











Surety and Fidelity Bonds 


Casualty ‘Insurance 








Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 


Over $850,000.00 in approved securities on 
‘deposit with Iowa Insurance Department for 
protection of policyholders. 


Assets June 30th, 1919 - $1,707,890.53 


The unprecedented growth of this comipany is 

evidence of the quality of our Service. Agents 

are invited to avail themselves of this service 
where we are not represented. 
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Cork Hazards 


Attention has been directed to cork factories 
as fire hazards by a fire in. such a factory in 
Brooklyn. Concerning hazards of this general 
character, the new edition of Fire Insurance 
Inspection and Underwriting, by C. C. Do- 
minge and W. O. Lincoln, published by The 
Spectator Company, contains the following: 

Cork.—The Bark of a tree. Pieces are 
soaked in water, pressed flat, dried and baled. 
It burns with a dense smoke. }Cork is bleached 
with oxalic acid or chloride of lime. 

Cork Boards Composition——Cerk received! 
in bales, ground in high-speed knife grinders, 
the dust removed in separators and then mixed 
in steam-heated mixers with pitch (mixers re- 
semble dough-mixers), then cooked in steam 
cookers and cooled in iron air-cooled moulds. 
The edges are trimmed with saws and some- 
times planed smooth. 

Ordinary cork board is made from ground 
cork with no other ingredients. The natural 
resin in the cork is sufficient as binder when 
drawn out by heat (about 500 degrees I[.). 
The cork is fed from a steam box through 
blower system to hydraulic presses of iron 
construction and passed on endless conveyer to 
a bake oven, a long affair of brick walls heated 
by coal, producer gas or coke, similar in ap- 
pearance to a lehr in a glass works. Cork 
erinding is the greatest hazard in cork works. 
The cork should be screened and have mag- 
nets attached to screens or hoppers to attract 
foreign substances, as the high-speed machines 
cause sparks and ignite the dust. After grind- 
ing, it is bagged and sold. Grinding should 
always be done in fire-proof cut-off sections 
or in detached buildings properly vented. The 
mills produce heat through friction and are 
preferably water-cooled. They should be of 
iron construction and have banking devices 
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under the rollers similar to a malt mill in a 
brewery. A dusty process; requires vapor- 
proof electric light globes and good ventila- 
tion. A poor class. 

Cork dust is said to be subject to spontaneous 
combustion if moist. Cork dust is of explosive 
character when in suspension. mixed with 
proper amount of air. 


Bunco Game Exposed 


Charles F. Hardy, State agent for the Hart- 


: ford Fire, has sent out a warning to the mer- 
:chants of Kansas that they are losing money 
: for 


money for a 


themselves and making J 
smooth fire insurance agent who is dealing in 
“expiration lists.” The man claims to be an 
insurance expert sent out by the fire companies 
generally and asks to look over the policies of 
the merchants. He wants to see if the policies 
are correctly made out. He makes a list of 
all the policies and frequently calls the atten- 
tion of the merchant to a policy which the 
agent signed with a lead pencil or one which 
is a carbon copy and not the original. The 
expert informs the merchant that these policies 
are worthless and exacts a fee of $20 to get 
them corrected. Also he has a complete ex- 
piration list of the insurance the merchant 
carries and it is expected that he will try to 
sell these lists to agents. 


The proceedings of the fifty-fourth annual meet- 


ing of the National Board of Fire Underwriters, 
covering the meeting held in New York on May 27, 
1920, have been issued. 





Fire Insurance 


Kansas Department Active 

The Kansas Insurance Department will ask 
the next legislature to enact a law authorizing 
the revocation of the licenses of companies 
which do not deal justice to the policyholders. 
This will be the recommendation of the de- 
partment relative to an extension of the claims 
division. The division was created by the 1919 
legislature and in the sixteen months of its ex- 
istence the claims division has handled more 
than a thousand claims and complaints of set- 
tlements. Every sort of insurance is involved 
in the claims, and while many of them were 
without merit, some were of sufficient im- 
portance to justify the Insurance Department 
insisting upon full settlement. In most in- 
stances where the claims got into the court 
the department was sustained. 

“Occasionally real questions of fact are in- 
volved,” said the report to the legislature. “As 
the department has no authority to determine 
such questions, in’ such a situation the parties 
are told that the case should be passed upon 
by a court and jury.” 


Association will hold’ its 
Waldorf-Astoria Hotel 


dinner will be 


—The Cotton Insurance 
annual meeting at the 
New York on Friday, August 20. A 
given in connection with the meeting. 

—The Schedule Rating Office of New Jersey, con- 
ducted by Atlee Brown at Newark, has_ issued 
amended filings relating to Ridgefield, which is now 
classified as “EE.” 

—The National 
meet next year in 
being June 7-9. 


in 


Association will 
the dates chosen 


Protection 
Francisco, 


Fire 
San 

















AN INVALUABLE 
| REFERENCE WORK 
ON FIRE HAZARDS 


THE CONDENSED 


CHEMICAL DICTIONARY 


FOR UNDERWRITERS 
INSPECTORS, AGENTS, 
BROKERS, ETC. 





synonyms; chemical formulas; 


their preparation 


vents; 


are customarily shipped. 


Names and uses of 7,000 chemicals, with 
colors; 
properties; constants; specific gravities; 
melting points; boiling points; solubility 
in water, alcohol, ether and other sol- 
and materials 
from which they are made; with a brief 
outline of the process; their grades and 
the kinds of containers in which they 


Fire Hazards are also defined, and the rail- 


ives 


“onary 











Constants: Specific gravity o.80o1;  boil- 
ing-point 21°C. 

Soluble in water, alcohol and ether. 

Derivation: 
(a) 
stills by 
(b) 
platinum black; (c) by synthesis from 
acetylene 
ture of 90 per cent. alcohol and con- 
centrated sulfuric acid 


(1) Commercially- obtained 
from “first runnings” of alcohol 
fractionation in a special still; 
by passing alcohol vapor over 


gas. (2) By pouring a mix- 


into a_ solution 











road shipping regulations are given. of potassium bichromate. The mix- 
Chemicals are arranged alphabetically. ture is heated in 7 reflux apparatus 
Book contains 528 pages, 6x9 inches in and subsequently distilled. 

size, . Method of _ purification: Rectification 

Specimen Subject Showing Method in a special type of still. 

of Treatment. Grades: Technical. 
Acetaldehyde (Ethyl aldehyde, Acetic Containers: Iron drums. 
aldehyde, Ethanol, Aldehyde) Uses: Paraldehyde; organic synthesis; 
CH3 CHO. silvering mirrors; dyestuffs. 
Color and _ properties: Colorless, light, Fire hazard: Dangerous. 

inflammable liquid; pungent, fruity Raiiroad shipping regulations: Red 

odor. label 





Chicago, Office: 
INSURANCE EXCHANGE 





STIFF COVER EDITION, $5.30 


PRICES, PER COPY, DELIVERED 


FLEXIBLE COVER EDITION, Thumb Indexed, $6.30 


THE SPECTATOR COMPANY 


Sole Selling Agents for THE INSURANCE WORLD 


135 WILLIAM STREET 
New York 
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Agency Wants 


Actuarial 


THE SPECTATOR 


Thursday 








Actuarial 











LIFE COMPANY 


If you need services of Agency Supervisor or State Man- 
ager in the State of Texas, now head of large general agency, 
financing himself, writing good clean paid-for business, 
producing business and training men to produce business, 
enjoying large personal acquaintance—such a man will be 
jn position to negotiate contract atout November fifteenth. 
Aduress General Agent, care of THe Spectator. 


MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 8761 


Des Moines, lowa 














General Agencies Wanted for Porte Rico 


A reliable old established firm in San Juan, Porto Rico, 
desires to represent as Sole General Agents in the Territory 
of Porto Rico several first class Insurance Companies 
writing the following lines: Fire, Employer’s Liability, 
Automobile Liability, Plate Glass, Boiler Insurance, Bur- 
glary, Marine, Tornado & Cyclone, Fidelity. 

Highest Bank and Personal references furnished. 

Correspondence to be addressed Box 15 care of THE 
SPECTATOR. 


J, H. NITCHIE 


ACTUARY 


19 SOUTH LA SALLE STREET 


1523 Association Building 


Telephone, State 4992 CHICAGO 











W,, _H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 
256 BROADWAY NEW YORK 














Prominent Agents and Brokers 


PAUL L. WOOLSTON 
INSURANCE EXAMINER, 





ACTUARY AND ACCOUNTANT 





LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 

American Eagle Auto- National Union New Amsterdam 
mobile-Hartford  National-Hartford _ Casualty Co. 

American Equitable Philadelphia Under- Indemnity Company 

British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 








NEW YORK STATE DEPARTMENT 





SUPERIOR FIRE OF PA. ALLE- 
MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, MGR. ROCHESTER 











5. 4. MITCHELL 


is prepared to successfully negotiate and finance the re- 

insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. : i 

Temporary money advanced on strictly private 
ements. 

All communications held personal and confidential. 

Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


MAJESTIC BLDG., DENVER, COL. 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE ST. CHICAGO 
Telephone, Randolph 918 








FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 813 Hume-Mansar Bidg., 
Kraft Buitding 


Indianapolis, Ind. 
Des Moines, lowa 








JULIAN C. HARVEY 
CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 








JNO. A. COPELAND 
CONSULTING 











E, F. JANSSENS 


Agent d’Assurances 
et de Reassurances 


Bruxelles 
28 rue St Michel 


Anvers 
2 Courte rue des Claires 


ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 





W, R. HALLIDAY 


CONSULTING 
ACTUARY 


INSURANCE EXCHANGE CHICAGO 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
, Semi-Tropical Business 


Cable Address: Gertract, New York 








GEORGE B. BUCK 
ACTUARY 


Specializing in 
Benefit and Pension 


256 BROADWAY 


Employees’ 
Funds 


NEW YORK 








T. J. McCOMB 


CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA 








F, M. SPEAKMAN, C. P. A. 


CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 





T. C- RAFFERTY 
CONSULTING ACTUARY 














Actuarial 





Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 











FFACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING. ACTUARIES 


35 Nassau Street New York 





A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 











ABB LANDIS, Actuary 


To January Ist, 1920, Mr. Landis 
has been employed by 204 of the old= 
est and largest Fraternal Societies in 
the United States and Canada, to 
compute rates of contribution, to 
make valuations, to report on read= 
justments, to prepare forms of certifi- 
cates, to write constitutions and to 
give technical advice. Long experi=- 
ence in Fraternal work and technical 
knowledge of insurance and law give 
a superior value to his services. He 
has dealt with every phase of the busi- 
ness to the satisfaction of clients. 
NASHVILLE TENNESSEE 
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Insurance Lawyers 












IRELAND 
GEORGE McILDOWIE & SONS, Attorneys-at-Law, Bel- 
fast, Ireland. Refer to Equitable Life, Mutual Life, New 
York Life, Metropolitan, Aetna Life, John Hancock Mutual, 
Illinois Life, Boston Mutual and American Consul at Bel- 
fast. Cables: Mclldowie, Belfast. 








Insurance Examiners and Adjusters 











BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 


Adjusters For 
Casualty Companies 


Appraisements (Auto Demeer 
Appraisements (Aero Damage) 
Adjustments (Aero Claims) 
Auto Subrogation Claims 
WE HANDLE 
Anything and Everything in Insur- 
ance Claims. 


Claim Investigations 
Claim Adjustments 
Claim Photography 
Surveys 








CLAIM SUPERVISION 


The busy claim executive likes to feel 
that the cases he refers to a field rep- 
resentative will be promptly and efficient- 
ly handled without further supervision. 


Liability, Compensation, Accident and 
Health Claims 


Territory, Virginia and North Carolina 


R. L. NASE 
Adjuster for Casualty Companies 
1109-10 Mutual Bldg., Richmond, Va. 











Good Start for Universal Life 

The Universal Life, which was organized in 
Mason City, Ia., and later removed to Dubuque, 
la., reports that it is now writing business at 
the rate of $100,000 per week and hopes to have 
$2,000,000 insurance in force on June I, 1921. 
More than $500,000 has already been issued 
and $750,000 of applications are on hand. 

The company was licensed in Iowa on May 
12, 1920, and began writing business immedi- 
ately. The territory will be extended to ad- 
joining States as soon as the legal require- 
ments can be met. Steps in that direction are 
now being taken by Assistant Secretary 
Charles H. Gelo, who is in charge of the home 
office. The other officers are D. J. Murphy, 
president; A. J. Thompson, first vice-presi- 
dent: Fred J. Figgi, second vice-president : 
Walter P. Echer, secretary; J. F. Becker, 
treasurer. Mr. Gelo is a practical life insur- 
ance man who had charge of the Mason City, 
la., agency of the Bankers Life. He was a 
large producer for that company. 


—The Peoples Life of Frankfort, Ind., has now 
more than $19,000,000 of insurance in force and is 
confident of achieving its twentieth million before. the 
end of the year. 

—A fire prevention ‘bureau is suggested for Phila- 
delphia. 

The District Court of Otoe County, Neb., has 
upheld the action of the Sovereign Camp of the 
Woodmen of the World in raising its rates, 
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Miscellaneous Insurance 








ON THE PERSONAL SIDE 





E. C. Wharf, head of the Wabash Valley 
agency of the Illinois Life, has just duplicated 
an achievement made by him sixteen years ago 
when he qualified for the presidency of the 
company’s $100,000 club. His gross business 
for the twelve months ending July 31 was 
$742,500. The club met on Saturday last in 
Chicago. 

Harry W. Stephenson, vice-president of the 
Insurance Company of the State of Pennsyl- 
Philadelphia, has resigned, from 
September 30, to the great regret of his asso- 
ciates. It is understood that he will become 
identified with one of the largest companies. 


vania, of 


W. F. Sangster has recently joined the 
Queensland Insurance Company as branch in- 
spector for British Columbia. Since his ar- 
rival in Vancouver some eighteen months ago. 
Mr. Sangster has been connected with the 
Northern Securities Limited as manager of 
their insurance department. Previous to that 
he was for several years with the London and 
Lancashire Guarantee and Accident Company 
in Toronto. 


George C. Thomas has been appointed spe- 
cial agent of the automobile department of the 
Firemens Fund in Oregon. This field has been 
covered by Joe D. Wheeler, who will now re- 
turn to his old Texas. Mr. 
Thomas comes from the office of Dooly & Co., 
of Portland. 

Dr. John A. Stevenson, director of the 
School of Life Insurance Salesmanship at the 
Carnegie Institute of Technology, has been in 
considerable demand recently as a speaker at 
various company meetings of agents. Last 
week he spoke at the meeting of the Missouri 
State Life’s One Hundred Thousand Dollar 
Club and his talk pleased the agents immensely. 
It was not a learned discourse such as some 
of the agents expected to hear, but a very 
practical selling talk, plainly from one agent 
to another. Dr. Stevenson will speak this 
week at the meeting of the Leaders’ Club of 
the Guardian Life Insurance Company of 
America taking for his subject, “Visualizing 
Life Insurance.” Evidently the Guardian 
agents are also in for a good practical talk. 

Herbert Harris, special representative in 
Poplar Bluff, Mo., of the Business Men’s 
Assurance Company of America, and Miss 
Marie Johnson of Charleston, Mo. a very 
popular young lady of that city, were married 
recently. 

C. F. Benns, assistant manager of the Un- 
derwriters Association of the District of Co- 
lumbia, recently discovered the cause of a 
peculiar fire by putting together a series of 
apparently entirely unrelated facts. By work- 
ing backward he finally deduced that the fire 
must have started from a small electric motor 
which had burned out. Mr. Benns remembered 


territory in 
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that there had been trouble with the electric 
power about five o’clock the previous evening 
and suspecting that this fact might have had 
some bearing on the subject he questioned the 
engineer of the building. He concluded that 
the engineer had been occupied at the moment 
the trouble occurred and did not notice that 
the power was off. When at five o’clock he 
came to shut down the motor he found it 
already still and supposed his work had been 
done by some of his assistants. Within a few 
moments after he left the power was restored 
and the motor, not being under control, soon 
burned out, causing the fire. 


James M. Garland of Springfield, Ill., one 
of the oldest members of the agency staff of 
the Franklin Life Insurance Company of the 
same city, recently suffered serious injuries 
as the result of a bad fall down stairs. He 
was taken to a hospital and in spite of his 
eighty-five years is recovering rapidly. Mr. 
Garland has been an honorary member of the 
company’s One Hundred Thousand Dollar 
Club since 1913 and has never missed a session. 
However, it is not expected that he will be able 
to take the trip to Boston, where the meeting 
will be held this year. 

W. W. O’Neal, who settled in Little Rock, 
Ark., in 1915 and engaged in the general 
agency business there handling surety and 
casualty lines, has just been made general agent 
for the National Surety Company and the 
United States Casualty Company of New York. 


Louis A. Cerf Injured 

Louis A. Cerf of New York, general agent 
for the Mutual Benefit Life of New York and 
one of the most successful life underwriters in 
the country, sustained a fracture of the skull 
on Tuesday last in the Hudson Terminal build- 
ing, while on his way to the home office of his 
company. When he did not keep his appoint- 
ments at the company’s office, and, later, with 
E. R. Stettinius of J. P. Morgan & Co., search 
was instituted, and it was not until late at night 
that he was located in the Broad Street Hos- 
pital, where he had lain for many hours un- 
conscious. A man who was suspected of having 
knocked Mr. Cerf down, and thus caused his 
injury, was placed .under-arrest, 


Knights of Columbus Unconditionally 


Licensed 


According to. “The Chronicle” of Montreal, 
the Knights of Columbus has been licensed 
unconditionally to issue certificates in Canada 
under the new Canadian law. Eight of the 
other sixteen fraternal orders applying for ad- 
mission were admitted conditionally, and eight 
were excluded. The order is to be congratu- 
lated, also its Constlting actuary, D. P. Fackler. 
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NOW READY 





INDISPENSABLE TO EVERY LIFE AGENT 


Two Companion Pocket Publications 
Unequaled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
TWENTY-NINTH ANNUAL EDITION, 1920 


The only work giving complete premium rates and policy 
forms of 170 leading companies, 

The Handy Guide presents the facts concerning premium 
rates, surrender values, policies and applications of the active 
life insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 
gether. The volume also contains annuity rates, reserves upon 
various mortality tables and rates of interest, etc. 

Its value to every progressive agent is incalculable. 

In the many years of its publication The Handy Guide has 
maintained the highest reputation for reliability and complete- 
ness. 

Price, in flexible binding, $3.75 


Price, with thumb index, $4.00 


Vest Pocket 
Life Agents’ Brief 


1920 EDITION 


The most convenient work on premium rates, dividends, net 
cost, cash values and policy provisions. 

Premium rates for 125 companies shown at a glance. All 
companies listed under each age. 

Dividends and Average Yearly Cost for 5 and 10 Year 
Periods. A new and valuable series of tables, showing divi- 
dends paid year by year for a period of ten years and the aver- 
age yearly cost for both fiveand ten year periods. Theschedule 
covers Ordinary Life, Twenty-Payment Life and Twenty-Year 
Endowment policies issued at ages 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 
panies, 

This edition of the Life Agents’ Brief also presents, for the 
first time, in compact form, the amount of annual dividends per 
$1,000 of insurance paid in the year 1920 on the three leading 
forms of policy contracts, viz.: ordinary life, twenty-payment 
life, and twenty-year endowments, issued during a period of 
five years. The dividends are given for ages at entry of 25, 
30, 35, 40, 45, 50,55and60. Byaconcise form of arrangement 
the figures are shown in immediate contrast with the premium 
charged, so that the determination of the net cost is easily 
arrived at. 

Policy provisions clearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses. 

Net cost shown for ten years of actual experience. No 
estimates or guesswork, 

Cash va'ues presented in most comprehensive form, 

The best and cheapest work for agents. 


Price, in flexible binding, $2.00. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE PUBLISHERS NEW YORK 








A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leaflets. Each one is full of emphatic 
arguments on the benefits of life insurance and make 
direct appeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 


Robbing Yourself (Issued in May, 1917). 
Showing the Advantages of Saving vs Wasting. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Take Notice (Issued in May, 1917). 
Emphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and a¢cident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 


Are You a Woman? 
If so what do you do with your money? 
Per 1,000, $20; per 500, $12; per 100, $3. 


Too Busy. 
An efiective reply to the claim often made of 
being too busy to consider life insurance. 
Per 1,000, $10; per 500, $7; per 100, $2. 


Caution to Policyholders. 
A strong and lucid argument for keeping policies 
in force. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Up Against It. 
Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men. 
Per 1,000, $10; per 500, $7; per 100, $2. 


It Helps You Along. 
A strong appeal to the uninsured and the under 
insured. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


What Holds You? 
Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


A Legacy For You. 
Unique life insurance leaflet just published. 
Limited payment endowment and income in- 
surance presented in a novel way. Fine busi- 
ness getter. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
On orders of 1,000 copies or more, the inscription 
of company or general agent will be printed without 
extra charge. On orders of less than 1,000 $3. 
extra for inscription. Sample copies of any or all 
these leaflets will be sent on receipt of ten cents each. 


Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By WILLIAM T. NASH 
(Originator of Monthly Income Insurance) 


Much valuable sdvice and instructive matter for agents, including the 
veteran and the beginner, can be found in the publications issued by The 
Spectator Company of which William T. Nash is the author. 


EXCLUSIVELY FOR THE INFORMATION OF AGENTS 
MULTIPLYING YOUR INCOME, price $1.50. 


This is one of the best books ever put out for the instruction of agents. 
Every beginner should master it and even the veteran will find new inspira- 
tion. In flexible bin ing. 

THE MONTHLY INCOME POLICY, price 50c. 

As the originator of monthly income insurance, Mr. Nash is especially 

well qualified to instruct the field workers on this subject. Large numbers 


of policies have been placed through the hints contained inthis book. Bound 
in cloth. 


A GREAT FUTURE, price 25c. 


A pamphlet showing forcibly the unlimited opportunities for advancement 
of the solicitor in the selling of life insurance. 


METHODS THAT WIN SUCCESS, price 15c. 


Three short stories bearing on methods adopted by successful agents are 
brought together under the above title. The names of these stories are 
“Egys and Life Insurance,’’ ‘‘Blue Chips’? and ‘‘The Man Next Door.’’ 
Each story carries a lesson. 


THE STORY OF ED. REDLICH, price 15c. 


A true story of the opportunities in Life Insurance for the ave-age man, told 
in simple but forceful style. 


FOR THE PROSPECT AND POLICYHOLDER 


All the leaflets and pamphlets listed below, also written by Mr. Nash, 
have proved great business producers. Each one has a special punch lead- 
ing to the signature on the dotted line. 


THREE LEAFLETS ON MONTHLY INCOME INSURANCE 


ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME .15 
SAVING WEEAT YOUU EEAVE oi cccccccscalde adleeseang clieeere -10 
Pa EEC Ty mam ea) 9 reer ah icy aia ios 9 nor ane si Melia: ig 4/ & olelepatiel ernie aie wtaccra ators 15 


LEAFLETS CONTAINING GENERAL ARGUMENTS URG!NG THE 
VALUE OF LIFE INSURANCE 


ONE FARMER’S EXPERIENCE WITH LIFE INSURANCE... .15 
ONE YOUNG MAN’S EXPERIENCE WITH LIFEINSURANCE .15 


DERE WE a Bre aon bs oho oe adn nele deca dcene 10 
NOT JUST NOW: A Warning to Dilatory Prospects........... 15 
WHY WE DON’T LIVE FOREVER: Emphasizing the Necessity 

of Keeping Life Insurance Policiesin Force.................. .10 


SHORT STORY SERIES FOR AGENTS—METHODS THAT ( 
WIN SUCCESS: Three stor es with roe pointers, ‘‘Eggs and 
Life Insurance,’’ ‘‘Blue Chips,’’ and ‘‘The Man Next Door.’’ .15 


THE COST OF DYING—Providing for the Inheritance Tax.... .20 


_ Agents soliciting accident insurance will find some compelling arguments 
in a leaflet entitled ; 


TEMPTING FATE: Showing the Accidents Likely to Befall 
Even Preferred Risks. (Illustrated) ................ccccccece 
Sample copies of each of the fourteen leaflets under ‘“‘For the Prospect and 

Policyholder’’ vary at 20c, 15c, or 10c, amounting for the fourteen leaflets to 

$1.55. The price of the five bookiets under the head of “Exclusively for 

the Information of Agents” is $2.55. Send us remittance for $3.75 and we 
will mail you sample copies of all (19) of the Nash publications. Send for 
circulars giving prices in quantit es. 


THE SPECTATOR COMPANY 


CHicaco OFFICE 
INSURANCE EXCHANGE 


135 WiLtiamM STREET 
NEW YORK 








| Extracts from Report of Examination of 


Southwestern Life Insurance Company 
By the State of Texas, June 28, 1915. 
“Tt is noteworthy that this Company was organized 
without any promotion expenses.” 


“T beg to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.” 
HOME OFFIGE, DALLAS, TEXAS. 

















SALARY AND COMMISSION 


offered to capable man to manage an im- 
portant open territory, comprising seven 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 
SCRANTON, PENNA. 














“GRAND RAPIDS LABEL CO. 


FOR FOLDER. 
SHOWING ELABORATE DISPLAY 








List of American 
Life Insurance Companies 


(Revised to Date) 


Two hundred and fifty-four American legal reserve life insurance 
companies are now licensed to transact business. Their corporate titles, 
location of head offices, capital, names of presidents and secretaries, 
are given in convenient form on four pages, printed on bond paper, 
and will be found useful by every company, manager and agent. 


PRICE, 50 CENTS PER COPY 
THE SPECTATOR COMPANY 


Cxrcaco OFFICE 135 Wittiam STREET-; 
pNSURANCE EXCMANGS NEW YORK 


LIBERTY NATIONAL 


FIRE INSURANCE CO. 


of New Orleans, La. 








Authorized Capital and Surplus 
$2,000,000 


Enters the Insurance Field 
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WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
‘contracts for men of good reputation. 


e “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO: 
A. L. HART, Agency Mgr. 
Heme Office—Registee iia Bidg.—Des Moines, Iowa 


| 


| J. D. Powers, President 
| I. Smith liomans, Asst. Sec’y and Actuary 


Darwin W. Johnson, Sec’y and Treas. 
Louis G. Russell, Mgr. lndustriai dept 


Commonwealth Life Ins. Co. 


Home Office: Communweai.h Bldg., 100-110 South Fifth St. 
Louisville, Ky. 


THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 


We have some good territory in Kentucky and Alabama still open, 
and to first class men, we can offer a good proposition. 


Address the Company 








ers 











Missouri 
General Agency Openings 


OUR POLICIES SELL 
RATES PER $1,000 


Age 45 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 


Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York 


Horace R. Wemple 
President 


New York 




















~ Look up the record of 14 years’ successful life insur- 
ance service of the 


FORT WORTH LIFE 


Fort Worth, Texas. 


Then write concerning an 
Attractive Contract to sell 
Popular Policies at 
Reasonable Rates in 
Prosperous Territory in Texas 





The greatest automobile 
state in the Union today 


is Ohio. 


The largest and strong- 
est automobile insurance 
company in Ohio is 


The Great American 


Full coverage automobile insur- 


MANSFIELD,OHIO. ance at reduced rates. 




















Live Men Can Double Their Income 


selling our 


MONTHLY PENSION BONDS 


(copyrighte®) 


Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 


W. W. LANE, Secretary. 





A. E, WERKHOFF, President. 











National Life Insurance Company 
of the Southwest 


The company to represent in New Mexico and Arizona 
‘More days of Sunshine’’ 


For attractive agency proposition Write 


E. T. CHASE 


Secretary & General Manager 
ALBUQUERQUE, NEW MEXICO 























Fidelity and Surety Bonds 
Accident and Health 
Monthly Payment 




















Pennsylvania, 


A. J. SABATH, President 








CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


Plate Glass 

Burglary 

Automobile Liability—Property 

Damage and Collision 

Licensed by the United States Government, the District of Columbia, and the following States: 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 

Kentucky, Wisconsin, 

A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 

outlined by its own Officers and Directors in co-operation with its own agents. 


WRITES 

General Liability 
Elevator 

Teams 


Maryland, Nebraska, West Virginia. 





O. F. ROBERTS, Vice-Pres. & General Manager 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTO. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN'S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 
’ 








PORTUGAL SPAIN 


J. Forcada 


Praca do Municipio, 12-13, Lisbon (Portugal) 


Underwriter-Setiling Agent 
Insurance Broker 


J. FORCADA & © 


Barroeta Aldamar, 2, Bilbao (Spain) 


Insurance and Reinsurance 


‘OUR BONDS GUARANTEE INTEGRITY’”’ 


CASUALTY 
INSURANCE 


SURETY 
BONDS 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 











EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Thos. F. Daly, President DENVER, COLORADO 

















DUBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
Valuable and standard treatises on these subjects. 

SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORIs 





Cwara r a | fund 
Life . 
Beveitchiten 


@hiitelatel 


PURE LIF 
INSURANCE 
PROTECTION 


ATTRACTIVE 
CONTRACTS for 
MEN OF ABILITY 








GEORGE WASHINGTON LIFE INSURANCE CO. 
Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which 
for Waiver of Premium and Monthly Income an 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 
C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 





rovides 
a clean 











NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


CHAS. D. ROSS, PRESIDEN I. D. CLARK, Vicg-Prgs. 
Fok. * BROK: AW, SECRETARY 





Pacific Coast Department, 
140 Sansome St., 
San Francisco, Cal, 


SEELEY & CO., Manacers 


Western Department. 
Insurance Exchange Bldg., 
Chicago, Ill. 


H. H. INGALLS, MANAGER 











yESTERN ASSURANCE COMPANY 
OF TORONTO Incorporated 1851 





FIRE, AUTOMOBILE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


MEIKLE, President & General Manager 


W. B. 


UNITED STATES STATEMENT, JANUARY I, 1920 


$4,973,932.20 


SURPLUS IN UNITED STATES $1,900,899.73 


TOTAL LOSSES PAID IN UNITED STATES FROM 


1874 TO 1919 INCLUSIVE $45,676,033.35 
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ACTUAL RESULTS FROM 


SCIENTIFIC—FIRE—Loss—ADJUSTMENTS 


EXPLAINED FULLY IN OUR NEW BOOKLET 


‘Proof of Service’’ 


MAILED FREE TO FIRE INSURANCE BROKERS 
AND AGENTS 


STANDARD APPRAISAL COMPANY 


HOME OFFICE 
CHICAGO 56 PINE STREET sini 
ence : PHILAD 
TORONTO NEW YORK pipensrony 

















GUARANTEE MORTGAGE AND FINANCE Co. 
of 


DES MOINES, IOWA 





Capital Two Million Dollars 


IOWA FARM MORTGAGES 


IOWA is conceded to be the premier agricultural state of the Union. 


IOWA first farm mortgages are among the safest investments in the world. 





The mortgages sold by this institution conform in every respect to the laws 
regulating the investments of the funds of insurance companies in every state 
in the Union. 


REFERENCE: Anv insurance company, bank, or trust company, Des Moines. 


Correspondence Invited! 


R. B. PARROTT, Pr ‘dent C. H. MARTIN, Treasurer 


Suite 5 ,i-1002-1003 Register & Tribune Building 
DES MOINES, IOWA. 
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